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... that’s why Gallun’s Milwaukee Calf is 
the leather that sells your shoes 


There’s thyme and reason both in the discriminating woman’s 
choice of footwear. Rhyme because she looks for a shoe that’s chic 
enough to win her heart. Reason because she wants to be at ease. 


Satisfy her double demand for comfort and beauty — with shoes made from 
plump, full-bodied Milwaukee Calf — lustrous, rich, and lovely. 


Milwaukee Calf has the same soothing suppleness long identified with 
Gallun’s famous tannages. Clean pinking and punching 
point up its gleaming elegance. 
Offer this irresistible combination to your fair customers. 
Look for them to come back — again and again. 
Be ready when they do. Check the Gallun numbers in your 
orders to leading manufacturers — now. A. F. Gallun 
& Sons Corporation, Tanners, Milwaukee, Wisconsin 
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Norwegian Calf 
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HOW A. WERMAN AND SONS, INC., USES CUSHION CORK 


To add extra resilience to the Foot-Favors Pillo-Pads Shoe 





af. The illustration above shows how A. Wer- 
7|\~ man and Sons, Inc., of Brooklyn, New 
York, uses Armstrong’s Cushion Cork® to make 
the Foot-Favors Pillo-Pads Shoe more flexible 
and resilient. Werman makes these shoes for 
the C. W. Marks Shoe Company of Chicago. 

In this three-sole stitchdown shoe, only a 
leather sock lining separates the foot from a 
full insole of 34.” Cushion Cork. Thus, young 
active feet get the full benefit from Cushion 
Cork’s firm, resilient support. 

Armstrong’s Cushion Cork, used in this shoe, 


FLEXICORK IS A REGISTERED TRADE-MARK. 


ARMSTRONG’S SHOE PRODUCTS 


+ CUSHION CORK + CORK COMPOSITION 


BOX TOE MATERIALS - FLEXICORK - FILLERS 


is a patented material made of springy cork 
particles and a sponged rubber binder. It “gives” 
with every step, absorbing most of the shocks 
and pounding of children at play. Yet it won’t 
mat down. It lasts as long as the shoe itself. 

Cushion Cork in any shoe means more com- 
fort—the kind of comfort customers are de- 
manding today. Use it as a filler piece, insole 
cushion, platform, or die-cut insert. Write for 
samples today to Armstrong Cork Co., a 
Shoe Products Dept., 8812 Arch St., 
Lancaster, Penna. Available for export. 
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This column invites the opinions 
of all L&S readers. 





Those Shoe Pacs 


The publicity that came out of Ko- 
rea last week regarding the “failure” 
of our shoe pacs—resulting in serious 
foot damage to our soldiers—should 
make the whole shoe industry shudder. 
There’s no doubt that a good share of 
the public feels that the fault was with 
the shoe pacs and the industry that 
made them. The truth, of course, is 
that military officials bad-guessed the 
proper use of those shoe pacs for the 
weather that was met, in addition to 
our supply lines being cut off by the 
sudden Chinese attack, which meant 
that the proper footgear couldn’t be 
gotten to the men up front. 

However, the important point is 
that the shoe industry, through it’s 
“official” spokesmen and organizations 
failed to instantly “clear” the industry 
of the responsibility. There is likely 
to be repetition of these things in the 
future. First, we should make sure 
that we are not at fault for any of 
these shortcomings; and second, make 
sure that the public knows, through 
information emanating from us, where 
the responsibility for such failures ac- 
tually rests. 

NorMAN GETCHUM 
Rochester, N. Y. 





Something Needed 


Your editorial of Dec. 9 brings to 
light an important problem facing the 
shoe manufacturing industry — that 
of holding employes against offers of 
big-paying war jobs. Essentially, I 
agree with your analysis of what’s 
needed but can you tell us how to 
reach these solutions? 

Presupposing a manufacturer has all 
the shoe workers he can count on get- 
ting, how can he appreciably increase 
their productivity using present ma- 
chines and techniques? Also, how can 
he get the unions to agree to this 
stepped-up production? The unions 
will have enough troubles keeping 
members without deliberately stepping 
on their toes—unless there is a good 
reward for increased worker produc- 
tivity. 

BERT SHAEFFER 
New York City 
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Blizzards come out of the night to obliterate road- 
beds and highways. But big snow clearance units 
plow into the drifts and clear the tracks ... traffic 
is kept moving. 










Business as usual, fair weather or foul, depends upon 
power in reserve, such as rotary snow plows used per- 
haps only a few times a year but kept in condition for 
instant use. Or the intangible yet valued asset of being a 
constant, big operation converter of allocated supplies. 


< Backing service, too, can have its own kind of blizzard to 
Pa snarl up the flow of essentials. But the rating ABC enjoys in 

its supply markets offers good assurance that its schedules 
and yours can be maintained. 


LEADERSHIP 
means 
SERVICE 
that satisfies. 





BACKING CORPORATION 
HADLEY & MULLANPHY STS. 
ST. LOUIS 6. MO. 


Division of 





BROOKL 
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RATHOLES IV OUR HOUSE 


Commie-liners infest and endanger the industry’s ranks of labor 


= house of the U. S. shoe and 
leather industry is infested with Com- 
munist ratholes. Not only has the 
industry made little effort to plug up 
these ratholes, but has fostered nour- 
ishment for the bustling family of 
rodents within. 

Last week, for example, the Daily 
W orker splashed the headline: “Lead- 
ers of 12,000 Shoe Workers Ask 
Peace Negotiations By Big 5.” These 
“leaders” consisted of 14 of the 15 
officials of Joint Council 3, United 
Shoe Workers of America, CIO, com- 
prising the New York Metropolitan 
area. 
I. Rosenberg, manager of the Joint 
Council, and F. DiNovellis, secretary- 
treasurer. 

Rosenberg’s record is rife with 
leftwing activities, frequently follow- 
ing the Commie party line. For ex- 
ample, he regularly heads a delega- 
tion of shoe workers in every May 
Day parade in New York City. The 
signing of the “peace petition” last 
week was strictly in line with Com- 
munist party policy. The petition 
also called for a removal of General 
MacArthur—again part and parcel 
of current Commie demands. 


Chicago, Too 

Chicago’s branch of the United 
Shoe Workers of America, CIO, has 
also long been infested with Com- 
mies. The late Julius Crane, district 
leader of the Chicago CIO shoe work- 
ers, consistently followed Commie 
policy. When he died, the Daily 
Worker, official publication of the 
U. S: Communist Party, eulogized 
his life in an expansive obituary. 

Right now the Chicago Joint Coun- 
cil No. 25 of the United Shoe Work- 
ers is facing a suit for $125,000, 
filed by a shoe worker, Isaac Owrut- 
sky, who charges that the USWA 
forced him out of the union and em- 
ployment by threatening employers 
with strikes if they hired him. The 
Chicago district officials named in 
the suit are Jack Spiegal, Thomas 
Manella and James Barilla. 

Stated Owrutsky, “These three are 
either members of the Communist 
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party or such close followers of the 
Communist party that they are vir- 
tually the equal of Communist party 
members.” 

The story of Ben Gold, president of 
the International Fur & Leather 
Workers Union and an avowed Com- 
munist for nearly 30 years, is fa- 
miliar to the industry. This union 
has followed Commie policy right 
down the line to the minutest detail. 
It was Ben Gold, testifying before a 
Congressional committee investigat- 
ing Communist infiltration in indus- 
try, who brazenly stated, “May Day 
is an important American labor 
day”; and also, when asked by the 
Committee if he would ever bear arms 
for the U. S. in the event of a war 
with Russia, Gold stated, “Never.” 

Irving Potash, a vice-president of 
the IFLWU, was one of the 11 U. S. 
Commie leaders convicted of con- 
spiracy to overthrow the U. S. gov- 
ernment; Myer King, another top 
official of the same union, is now 
housed at Ellis Island awaiting de- 
portation as an undesirable alien. 
Last month a group of American 
delegates went to Warsaw where they 
were welcomed to Stalin’s Second 
World “Peace” Congress; this group 
later visited Moscow. Among the 
delegates was Edward Bobrowicz, of 
the Milwaukee branch of the Interna- 
tional Fur & Leather Workers Union. 

The infuriating and disgraceful 
aspect of all this is that party-liner 
Rosenberg assumes the “authority” 
to speak for 12,000 USWA shoe 
workers in the New York Metropoli- 
tan area—giving the impression that 
these 12,000 individually or as a ma- 
jority support his publicly expressed 
views. The same applies to Julius 
Crane, to Gold and Potash and Klig 


and other leftwing “spokesmen.” 
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Though the USWA, as a national 
body, has repudiated Communism, at 
present it seems impotent to quell the 
Commie-line voices within its organ- 
ization. With the nation facing a 
crisis against the ogre of imperialis- 
tic, war-determined international 
Communism, is USWA President 
William Thornton going to take the 
vigorous house-cleaning action de- 
manded by this crisis? And what of 
the shoe manufacturers dealing with 
these Commie-line district groups? 
Are they going to show subservience? 


Moral Guts Needed 


And what of the tanners? To date 
—except for isolated individual cases 
—there has been only one group with 
the courage to stand up to Gold’s 
Commie-directed union: The Glovers- 
ville tanners. They fought Gold a 
hard, long, costly battlk—and won. 
It took moral guts to do it—a fight 
based strictly on refusal to do busi- 
ness with a Communist-led union. 
Today their house is pretty well 
purged of the Communist ratholes. 
As a result, they offer a great deal 
more to the national security in the 
event of a war with Russia. 

One moral obligation of every in- 
dustry will be to make certain of its 
internal security. Our official courts 
have ruled that U. S. Communist 
leaders are dedicated in policy and 
action to the overthrow of the U. S. 
government. It may be logically 
assumed that all Communists are 
dedicated to this same objective. 

In the last war, leather was re- 
garded as our seventh most strategic 
material. Over 700 different military 
items are made out of leather. In a 
war emergency, the industry, the 
armed forces and the nation could 
be seriously hurt by the Communist 
activities of counter-attack, the plans 
for which have been revealed by 
many sources. 

If this industry does not recognize 
the ratholes within its house and 
make an all-out effort now to close 
them, it is seriously violating its obli- 
gation to national security and the 
welfare of the country. 
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THE CASE 
OF THE PROUD 


This guy used to suffer from an inferiority 
complex “way back when”! It was all due to his 
sole stitching—no matter how carefully he did 
this job, it always looked sloppy in 





; j 
? comparison with all the other details 
and styling of the shoes. 
: Then he discovered Kantstrand! 
h Now he’s got a stitching that keeps those 
: soles on but tight, and with Kantstrand, 
a he’s capitalized on the stitching and made 
n. it a part of the shoe design. And is he 
at proud of his workmanship now! 
i- 
i Are You A Proud Show-Off ? 
7 Have you discovered the way Kantstrand 
: braided thread stitch really dresses 
up a shoe—makes it so much more 
ae presentable? And have you thought how 
ts much easier it is for your salesmen 
—and retailers—to move shoes 
id that look so much better? 
of 
ly 
re 
ie 
ic 
ry 
a 
ne 
ld 
ist 
ns 
vy 
BARBOUR’S THREADS—Sinew « International and 
Thread Lasting Linen Threads « Backseam “Closing” 
ze Linen + Kantstrand and Pioneer Braided « Nylon «+ 
id Red Hand « Littleway + Thread Lasting Cotton + 
Shurseam + Supertite + Liberty « Gold Medal «+ 
se Queen « Castle and Passaic « Ready Wound Bobbins 
li- for Littleway and Goodyear Stitchers 
he 
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DRYING SHOES WITH INFRA-RED 


Stabilizes drying, reduces drying time, releases floor space 


In the shoe industry the Infra-red 
process has contributed greatly by 
reducing drying time on a number of 
operations. The operations which 
have been benefited through greatly 
reduced drying time are: 


1. Dehydration of leather soles 
before final buffing. Time re- 
quired with Infra-red 5 to 8 
minutes. 

2. Drying of paint applied to soles 
and heels. Time required with 
Infra-red 5 to 8 minutes. 


3. Drying or setting of cement. 
Time required with infra-red 
11% to 3 minutes, depending on 
type shoe. 


These three applications are ap- 
plicable to the following types of 
shoes, already determined by actual 
installations operating successfully in 
many shoe factories: 


(a) Men’s slippers 

(b) Women’s slippers 

(c) Moccasins, men’s and women’s 
(d) Men’s leather shoes stitched 
(e) Women’s leather shoes stitched 
(f) Women’s cemented sole shoes 
(g) Women’s California type shoes 


The shoe manufacturer who is con- 
vinced that Infra-red can accomplish 
such substantial savings in time on 
various drying operations usually 
needs no further persuasion. He 
realizes that if very humid weather 
was to occur several days in succes- 
sion, all shoe manufacturing opera- 
tions would have to virtually cease, 
because all lasts would be tied-up 
with undried shoes. 

Shoe manufacturers know that the 
best air dry cements usually take 30 


minutes to an hour to dry, and they 
have been quick to realize that if 


Infra-red can do this drying job in 
1144 to 3 minutes that a bottleneck 
has been eliminated. 


Many shoe manufacturers have dis- 
covered that Infra-red solves the 
“bleeding” or “blooming” problem 
in connection with the final finishing 
operations. In fact, shoes dried with 
Infra-red during very humid weather 
have been packed, and then checked 
a week or more later to see if “bloom- 
ing” appeared, and there was abso- 
lutely none. 





The Merrimack Shoe Co., Lowell, 
Mass., shoves the loaded shoe racks 
between the Infra-red banks manually 
for drying. This company was one 
of the first to adopt Infra-red, and 
has been using this method for ap- 
proximately 4 years. Approximately 
150 dozen pairs of shoes are dried 
in an 8-hour working day, regardless 
of humidity conditions. This com- 
pany uses an automatic timer on each 
rack, so that at the end of the pre- 
determined drying time the oven is 
shut off, eliminating the necessity for 
an attendant to lose standby time. 
Photo courtesy of Fostoria Pressed 
Steel Corp. 
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Reduced drying time is not the only 
benefit that results from use of the 
Infra-red method. Naturally, speeded- 
up drying any place along the line 
has improved the overall production 
picture. 

1. ‘Eliminate many racks (used for 
air-drying) and thus release 
large floor areas for other pur- 
poses. 


to 


Reduce last inventory, because 
a shoe manufacturer can turn 
out 100 cases of shoes per day 
with 20 cases of lasts, since lasts 
are turned over every 30 min- 
utes. Which, incidentally, can 
mean a savings of $3000 on 
lasts alone. 


3. Adopt straight-line conveyor- 
ized operations, using several 
small Infra-red ovens all along 
the line. It has been found 
that workers prefer to work to 
a set conveyor speed, rather 
than to a rack. The conveyor- 
ized set-up requires less effort 
on workers’ part and improves 
employe morale. 


4. Eliminate many man-hours nor- 
mally required to load and 
move racks from place to place. 


Some shoe manufacturers have 
been content to speed up the drying 
operations without disturbing their 
regular procedures, and have con- 
tinued to use their racks, by pushing 
them manually in between Infra-red 


banks. 


In some factories racks are now 
being carried through Infra-red 
banks by overhead conveyors. And 
in other factories straight-line con- 
veyorized operations have been 
adopted. Thus, it is apparent that 
the Infra-red process is a feasible 
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Shows one of several Infra-red drying systems used by the Fairfield Shoe Company in its various factories. The racks 
are carried through the ovens by overhead conveyor. Two different drying operations are involved in the ovens in 
all Fairfield factories: 

1. Drying cement on “wrappers” after platform lasting. 

2. Setting or activating the cement applied to the soles before applying to the wrapper. 
Wrappers, as well as soles coated with cement, are sent through the same oven on the same rack. Drying time now 
with Infra-red 5% minutes. Previous drying time withanother type oven 934 minutes; air-drying time entirely de- 
pendent on weather. Previously, drying was never as thorough or satisfactory as now, with Infra-red. 

Photo courtesy of Fostoria Pressed Steel Corp. 


method, and can be adapted to 
methods according to local require- 
ments. 

Actually, the capital investment 
and operating costs for Infra-red in 
a shoe factory are very small. As an 
example: on a conveyorized produc- 
tion set-up, where three typical Infra- 
red ovens are used, and shoes pro- 
duced at rate of 150 pairs per hour, 
the Infra-red operating costs are less 
than 4/10 cents per pair. Using the 
same example, based on a five-year 
period, the capital investment 
amounts to 13/100 cents per pair. 
This cost is more than offset by last 
inventory alone. The other savings, 
such as floor space, fewer man hours, 
etc., actually make Infra-red a paying 
proposition. 

There is no hocus-pocus about the 
process. It just happens to be the 
most efficient and fastest heating 
method. Radiant energy (Infra-red) 
rays are transferred from the lamp 
producing them, to the product im- L. B. Evans Company, Wakefield, Mass., uses conveyorized ceiling mounted 
mediately. There is no necessity for Infra-red oven for drying out hand-turned slippers, after relasting for final 
these rays to heat up the air before finishing. With drying time of 9 minutes they can turn out 2400 pairs per 
benefiting the product, therefore there 8 hours as compared to 800 pairs for same time with electric oven. The com- 
is no wasted heat. That explains its —_ pany has eliminated use of 100 racks used to store slippers before drying, thus 
speed and efficiency. saving floor space. Since Infra-red oven is ceiling-suspended, additional floor 

—END— space is also saved. Photo courtesy of Fostoria Pressed Steel Corp. 
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Layout Or A MODERN BEAM House 


The results: boosted production and efficiency and lowered costs 


Tue newly constructed steel and 
concrete beam house of the Los An- 
geles Tanning Company is designed 
to realize highest efficiency of pro- 
duction through maximum economy 
of movement. This was accomplished 
by situating the 210 foot long line 
of soaking and liming vats at the rear 
of the main building, forming the 
cross-bar of a “T” pattern. From 
the beam house forward, succeeding 
operations proceed in a straight line 
to the shipping room at the front of 
the plant. 


The rear wall of the beam house 
is lined with the sunken paddles, 
each two sharing a double clutch 
motor with V belt to speed reducer 
and chair drive to the paddle wheel 
(Fig. 1). The paddle wheels can be 
raised or lowered to accommodate 
different water levels resulting from 
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various hide-weight loads. Each vat 
has the capacity for about 7,000 
pounds of cowhides, and the com- 
bined volume of 60,000 gallons. 





Fig. 1 
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Opposite the appropriate paddles 
are situated the fleshing, unhairing, 
and scudding machines. Such an ar- 
rangement reduces automatic truck 
trafic to but a few feet from vat to 
succeeding machine. 


The series of beaming operations 
move stock to the top of an inclined 
ramp. Box trucks roll down the ramp 
merely by gravity and arrive on the 
floor of the drum room for the fol- 
lowing chroming procedures. 


The paddle outlets are governed 
by remote control wheel valves set 
below the lattice false bottom. This 
installation allows thorough washing 
of the stock. 

Ventilation of the building is ren- 
dered practically complete by the 
forward wall being omitted, an ar- 
rangement which Southern California 


(Concluded on Page 29) 
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Both shoe manufacturers and union be- 
coming worried over movement of shoe workers 
to higher paid defense industries. Trend not univer- 
sal as yet but with U. S. approaching full mobilization by 
leaps and bounds shoe workers may rush to get defense jobs, 
leave shoe manufacturers high and dry. This applies also 
to tanners although to lesser degree. 

Not much can be done to hold workers once 
mobilization really gets going. Skilled shoe workers 
who have spent their lives at trade tend to resist migration, 
prefer for most part to stick with their last. Younger and 
less-skilled workers have less strong ties, will jump at chance 
to make more money. Loss of many of these will leave shoe 
manufacturers and tanners hard-pressed to fill non- and 
semi-skilled jobs. Certainly, leather and shoe industry can- 
not compete with wage rates paid by vital military supplies 
manufacturers. 

Rate of present migration can be seen in La- 
bor Department figures for Oct. Separation rate of leather 
and leather products workers during month set at 40 per 
1,000 workers, slightly less than Sept. separation rate of 46 
per 1,000. Quitting rate was 28 workers per 1,000 in Oct. 
compared to 35 per 1,000 in Sept. Significantly, total acces- 
sion rate was only 37 per 1,000 in Oct., down from 42 per 
1,000 in Sept. 

One possibility for keeping leather and 
shoe workers in industry. Government may eventually 
resort to labor draft, freeze workers on jobs. This is last 
resort, however, many months away. Even all-out war not 
likely to push Washington into labor draft. So shoe manu- 
facturers and tanners cannot look to it for early help, must 
try to find another way out of dilemma. 

Higher wages might help but there is a 
limit. All shoe unions already committed to policy of 
squeezing as much as they can out of employers’ profits. 
This is justifiable in light of rising cost of living plus fact 
shoe manufacturers are gradually raising prices to cover 
soaring raw materials, production and labor costs. General 
wage freeze throughout industry would keep defense job 
wages within bounds, remove some incentive toward mi- 
gration. 

A look at U. S. general employment picture 
for next year may help employer plan needs. Civil- 
ian jobs expected to jump from 60 million in 1950 to 62.1 
million in 1951 . . . an increase of 2.1 million workers. 
Armed forces, short of all-out war, will probably raise sights 
from 3 million to 5 million men. This will take big bite 
from available manpower pool, already under 2 million. 
Question is: where will extra manpower come from? 

Three main sources available. Young men 
aged 14-19 (compulsory military training for youths 18-19 
would reduce this to 14-17; older men 64 years or over; and 
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women of all ages. Census figures indicate that young men 

will probably add 250,000 workers to labor force by 1952, 

women at least 1 million, older men considerably less. At 

best, this means another 1.5 million workers by end of 1951 
. scarcely enough to fill the gaps. 


Washington gravely concerned that public 
and business fail to realize terrific impact defense 
spending will have on national life and economy. 
By next summer, defense spending alone will hit $50 bil- 
lions, and higher six months later. Many “luxury” items 
destined to disappear gradually from retail stores, including 
some types of /uggage. Some in Washington believe foot- 
wear may become more standardized—though not for some 
time yet. Later shortages in manpower, raw materials, etc., 
may curtail production of hundreds of items. 


Capital outlay for new plant and equipment 
planned for first quarter 1951 now expected to ex- 
ceed a previous first quarter, probably prove highest rate on 
record. Department of Commerce estimates total industry 
outlays at $4.8 billion or 30 percent more than in first quar- 
ter 1950. On this basis and taking defense speed-up into 
consideration, 1951 capital outlays will set new record for 


nation as a whole. 
° a 


Watch for armed forces to revise estimated 
footwear procurement figures for first half 1951, 
step up buying sharply despite statements to contrary by 
many officials. Declaration of national emergency by Presi- 
dent, plans to put at least 5 million into armed forces as 
soon as possible plus prospect of even more, will raise havoc 
with “old” estimates given as recently as three weeks ago. 

Here is what to expect, according to informal 
survey made this week by L&S’ Washington correspondent. 
At least 3 big changes in footwear procurement picture: 
1. Revised upward estimate of armed forces shoe needs for 
balance of present fiscal year to June 30, 1951, also for 1952 
fiscal year. 2. Change in procurement methods with em- 
phasis on direct negotiation rather than public bids. 3. Strict 
censorship over all statistics of shoe production for armed 


forces. 
e ) 


Shoe manufacturers would do well to take 
a good look at coming possibilities in work shoe 
market. - Besides growing labor force, Washington may 
revive Civilian Conservation Corps, open market ™ hun- 
dreds of thousands of work shoes, 


LEATHER and SHOES i 








SHOE MEN URGE RAWSTOCK CONTROLS 





MANY FAVOR 
LEATHER, SHOE CURBS 


Industry Unanimous On 
Wage Freeze 





U. S. tanners and shoe manufac- 
turers, faced with declaration of a 
national emergency late this week, 
were almost unanimous in calling for 
immediate imposition of price con- 
trols on hides and skins. 

All were agreed that mandatory 
price curbs on all essential commodi- 
ties at rawstock levels would serve to 
check inflation along the line. In the 
case of finished shoes, they pointed 
out, price controls on hides and skins, 
natural rubber, and various metals 
and other commodities would enable 
shoe manufacturers and retailers to 
keep prices within bounds. 

Manufacturers feel that the indus- 
try is inviting ill will and concerted 
price resistance from consumers if 
shoe prices are allowed to climb un- 
checked. All feel that the govern- 
ment should step in immediately with 
source material controls which should 
keep finished goods prices at decent 
levels. 

More than half the tanners and 
shoe manufacturers queried this week 
by L&S correspondents in leather and 
shoe centers favored mandatory con- 
trols on finished leathers and shoes 
as well as rawstocks. They did not 
think that rawstock price curbs alone 
would be adequate to curb inflation. 

These believed that all-out controls 
should be imposed on all industries 
at every level. They were unanimous 
in insisting that inflationary curbs 
are an industry-wide rather than 
single industry problem. 


Wage Freeze Needed 

There was one important qualify- 
ing point made by all who sided with 
all-out controls. A wage freeze, limit- 
ing wages and other costs of labor, is 
an absolute must if controls are to be 
effective, they said. If wages remain 
uncontrolled while commodities are 
under tight price and _ allocation 
curbs, the entire program will be nul- 
ified. 

Barring minor adjustments, they 
feel that worker wages and benefits 
now are adequate to meet present liv- 
ing costs and taxes. If taxes are 
raised again, as is predicted, they 
admit certain adjustments may be 
made, but commodity price controls 
should keep living costs within 
bounds. 
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Both tanners and shoe manufactur- 
ers feel that controls must come early 
in the first half of 1951. They can- 
not see any other solution to the 
price problem. Many would wel- 
come controls on the grounds that 
they would solve most cost and pric- 
ing problems for manufacturers. 

The consensus throughout the in- 
dustry is that controls are inevitable; 
therefore, the sooner the better. The 
only real difference of opinion lies 
in the scope of these controls. All 
favor rawstock curbs but some prefer 
to wait on price ceilings for semi- 
finished and finished products. 


UNITED SHOE TRIAL 
CONTINUES AT PLANT 


Roberts Describes Research 
Program 





Officials of United Shoe Machinery 
Corp. continued this week to demon- 
strate USMC shoe machinery in con- 
junction with defense testimony pre- 
sented before Federal Judge Charles 
E. Wyzanski. Hearings for the first 
three days of the week were held at 
United’s main plant in Beverly, Mass., 
and then shifted back to Federal 
Court, Boston. 

Clifford Roberts, USMC vice presi- 
dent and research director, explained 
the complexities of various shoe ma- 
chines, emphasizing the problems 
brought on by the manufacturer of 
many shoe styles and types. Roberts 
related the history of several ma- 
chines while describing USMC re- 
search efforts to improve them. 

Defense attorney Robert Proctor 
introduced some 215 corporation ex- 
hibits during the five days trial was 
held at the USMC plant. Included 
were various machines and photo- 
graphs, shoe parts, patterns and dies. 

Roberts told Judge Wyzanski that 
United had spent over $900,000 for 
research on welting machines alone 
since 1917. He brought out the point 
that a total of 690 changes have been 
made in one of United’s outsole 
stitching machines in that time. 

Testimony by Roberts was con- 
cluded in court on the return to Bos- 
ton. Justice Department attorneys in- 
dicated they would not cross examine 
the USMC executive until after the 
first of the year. Meantime, defense 
counsel prepared to bring on other 
witnesses in the ‘hearings now ex- 
pected to last through Feb., 1951. 
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17 FIRMS SHARE 
ARMY BOOT AWARDS 


Awards Made On 1,200,000 
Pairs 








A total of 17 shoe manufacturers 
were awarded contracts this week by 
the New York Quartermaster Pro- 
curement Agency on QM-30-280-51- 
817, the Army bid invitation for 
1,200,000 pairs of russet combat serv- 
ice boots. 

Largest award went to  Interna- 
tional Shoe Co., St. Louis, which will 
make 240,000 pairs at $9.66 per 
pair. Next in line were Endicott- 
Johnson Corp., with 212,080 pairs at 
$8.81-$8.97; General Shoe Corp., 
with 180,000 pairs at $8.65-$8.95; 
Brown Shoe Co. with 158,528 pairs 
at $8.89-$8.99, Albert H. Weinbren- 
ner Co., Milwaukee, with 122,592 
pairs at $8.93, J. F. McElwain Co. 
with 150,000 pairs at $8.69, and E. J. 
Givren Shoe Co., Rockland, Mass., 
with 100,000 pairs at $9.39 per pair. 

Following is a list of awards and 
prices bid: (Item I, 1,149,840 pairs, 
is for tariff sizes, while Item 2, 50,160 
pairs, is for non-tariff sizes.) 


The H. C. Godman Co., Columbus, O., 
Item 1—-35,000 pairs at $9.94. 

Endicott-Johnson Corp., Endicott, N. Y., 
Item 1—212,080 pairs at $8.81-$8.97. 

Hubbard Shoe Co., Rochester, N. H., 
Item 1—24,600 pairs at $9.25. 

Brown Shoe Co., Inc., St. Louis, Mo., 
Item 1—158,528 pairs at $8.89-$8.99. 

J. F. McElwain Co., Nashua, N. H., 
Item 1—-150,000 pairs at $8.69. 

International Shoe Co., St. Louis, Mo., 
Item 1—240,000 pairs at $9.66. 

General Shoe Corp., Nashville, Tenn., 
Item 1—180,000 pairs at $8.65-$8.95. 

E. J. Givren Shoe Co., Rockland, Mass., 
Item 1—100,000 pairs at $9.39. 

Gardiner Shoe Co., Inc., Gardiner, Me., 
Item 1—40,000 pairs at $9.19. 

Allen-Squire Company, Spencer, Mass., 
Item 1—60,000 pairs at $8.97. 

Albert H. Weinbrenner Co., Milwaukee, 
Wis., Item 1—122,592 pairs at $8.93. 

G. H. Bass & Co., Wilton, Maine, Item 
1—23,000 pairs at $8.98. ; 

Joseph M. Herman Shoe Co., Millis, 
Mass., Item 1—26,000: pairs at $9.59. 

Huth-James Shoe Inc., Milwaukee, Wis., 
Item 2—25,080 pairs at $8.74. 

R. P. Hazzard Co., Augusta, Maine, 
Item 2—25,080 pairs at $8.30. 

J. M. Connell Shoe Co., Inc., South 
Braintree, Mass., Item 1—25,500 pairs at. 
$9.47. ; 

Belleville Shoe Mfg. Co., Belleville, Ill., 
Item 1—40,000 pairs at $8.84. 
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1950 SHOE OUTPUT 
WELL AHEAD OF SALES 


Council Finds Retail Sales 
Below 1949 


Although total U. S. shoe produc- 
tion for 1950 should exceed 1949 
figures by at least 15 million pairs, 
retail pairage sales give indication of 
falling well below last year, the Tan- 
ners’ Council reports. 

In a comparative study of shoe 
sales and production for the year, 
the Council found it “hardly likely” 
that 1950 will see less than 486-488 
million pairs of shoes made. How- 
ever, cumulative reports from chain, 
independent and department stores 
for the year to date indicate dollar 
volume barely equal to a year ago. 

The Commerce Department re- 
ports dollar sales of independent 
retail shoe stores for the first 10 
months of the year were only one 
percent above the comparable 1949 
period. Oct. sales were one percent 
below those of the same month last 
year, making shoe stores the only 
apparel group to show a decline for 
the month. 

Since 1950 retail shoe prices are 
appreciably higher than last year’s, 
pairage sales would seem to have 
fallen below 1949 figures, the Coun- 
cil finds. 

“Consequently, the conclusion can- 
not be avoided that shoe production 
has exceeded retail sales by an ap- 
preciable margin,” the Council adds. 
“The significance of that margin de- 
pends to some extent on the effect of 
an early Easter next year.” 


General Shoe Corp. Sets 
Sales Record 
General Shoe Corp., Nashville, 


Tenn., reports a new company high 
for sales and earnings in the fiscal 
year ended Oct. 31. 

In this period, the company’s net 
sales totaled $84,441,016 against 
$77,694,162 in the same period a 
year ago. Net income was $3,896,- 
715, equal to $5.04 a share, com- 
pared with $2,416,379 or $3.14 a 
share in the 1949 period. 

Total value of products manufac- 
tured amounted to $105,314.604 in 
1950 against $96,066,589 in 1949. 
Net profits on net sales for both 
years was 4.61 percent. 

In a statement. to stockholders, 
Chairman Maxey Jarman said, “It 
was the best year our company has 
ever had. It was the largest year in 
dollar volume, more pairs of shoes 
were produced and sold, and dollar 
earnings were highest.” 
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Jarman reported that war business 
played almost no part in the year’s 
gains, with fewer military shoes be- 
ing bought by the Government than 
in 1949. Average selling prices of 
General Shoe’s products were lower 
than last year but average wages 
reached a new all-time high—higher 
than the average for the entire shoe 
manufacturing industry, Jarman 
stated. 

The company now manufactures 
men’s, women’s and children’s shoes 
in 27 plants located in Tennessee, 
Kentucky, Alabama, Georgia, Mexico 
and Peru. 


HIDE, SKIN IMPORTS UP 


Hides and skins imports into the 
U. S. for the first nine months of 
1950 totaled 69,661,000 pieces valued 
at $85,615,000, the Commerce De- 
partment reports. This was a con- 
siderable gain over the same period 
a year ago when imports totaled 
52,467,000 pieces valued at $54,- 
391,000. 

The rapidly changing price picture 
was reflected in comparative Sept. 
figures. Imports for Sept. 1949 
amounted to 6,456,000 pieces valued 
at $6,655,000 against imports of 
5,630,000 pieces valued at $10,598,- 
000 in Sept. 1950. 


LEATHER WORKERS 
WIN PAY HIKE 


Fulton County Tanners Give 
8c Increase 


Seven hundred leather workers em- 
ployed at 10 Fulton County, N. Y., 
glove leather tanneries have been 
granted an eight-cent per hour wage 
increase, effective immediately. 

The boost resulted from a new 
wage agreement reached by officials 
of Local 1712, CIO, United Tanners 
Workers Union, and the Fulton 
County Tanners’ Association. The 
new rate is in addition to the 20-cent 
hourly wage hike given workers in 
a two-year contract signed last 
Spring. 

Officials also agreed to pay adjust- 
ments every six months based on a 
rise or fall in the cost-of-living index. 
Details of this clause were not re- 
vealed. 

Tanneries covered by the boost in- 
clude J. C. Bleyl Co., Geisler & Lehr, 
Gloversville Leather Co., Independent 
Leather Co., Karg Bros., Martin- 
Deichsel, Reliable Tanners, Risen- 
dorph Tanning Corp., Wood & Hyde 
and Twin City Leather Co. 


SHOE CHAIN PAIRAGE SALES 
DOWN IN FIRST 11 MONTHS 


Dollar sales of four major shoe 
chains during Nov. averaged a gain 
of two percent over the same month 
a year ago although individual chains 
reported varying results ranging 
from a gain of 13 percent to a drop 
of 4.1 percent. 

For the first 11 months of the year, 
dollar sales of these chains averaged 
a gain of only 0.1 percent. Because 
retail shoe prices have advanced ap- 
preciably over last year, it appears 
that unit sales for the period have 
declined. 

G. R. Kinney Co. reported an in- 
crease of 13 percent in Nov. dollar 
sales as opposed to a decline of 4.1 
percent reported by Melville Shoe 
Corp. In the same period, Edison 
Bros. Shoe Stores reported dollar 


sales for the month up 1.8 percent 
while A. S. Beck sales gained 3.7 
percent. 

The considerable difference in 
Nov. results by the four chains is 
puzzling although the Tanners’ Coun- 
cil states heavier sales of rubbers and 
storm wear during the month may 
have been responsible for the Kin- 
ney gain. For the first 11 months 
of the year, Kinney showed a dollar 
sales increase of 4.7 percent, the larg- 
est gain recorded for the period. 

A. S. Beck Shoe Corp. was the only 
other chain to report a sales increase 
for the 11 months, listing a gain of 
3.2 percent. Sales of Melville Shoe 
Corp. and Edison Bros. Stores de- 
clined 2.2 and 1.3 percent respec- 
tively in the period. .. 





NOVEMBER CHAIN STORE SALES 





Nov. Nov. % 11 Months % 

(1.000) 1950 1949 Change 1950 1949 Change 
A. S. Beck. ............ $2,903 $2,799 shaed $35,735 $34,618 idea 
Melville ................ 4,967 5,180 — 4.1 60,844 62,182 — 2.2 
ee eee 5,565 5,469 + 1.8 64,982 65,827 — 1.3 
) ene 2,867 2,539 +13.0 29,636 28,296 + 4.7 
gO ae eee $16,302 $15,987 + 2.0 $191,197 $190,923 + 0.1 
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National Leather Dealers 
Elect Officers 

Mart Waterman of Mart Waterman 
Leather Co., New York City, has 
been elected president of the newly- 
activated National Leather Dealers 
Association. 

Other officers include Louis Silver- 
man of Louis I. Silverman Co., Bos- 
ton; Ken Kepner, C. D. Kepner 
Leather Co., Boston; Ralph New- 
berger, Newberger Bros., Chicago; 
Lee Spiegel, J. H. Spiegel, Inc., New 
York; George Newman, George New- 
man Leather Co., Cincinnati; Milton 
Salomon, Joseph S. Salomon & Co., 
New York; and M. Schoenberg of 
Schoenberg Leather Co., Philadel- 
phia; all as vice presidents; and Nat 
Newmark of Uni-Mark, Inc., secre- 
tary-treasurer. 


ARMY AWARDS INSOLES 


Two Massachusetts firms were 
awarded contracts by the New York 
Quartermaster Procurement Agency 
this week on QM-20-280-51-896 
covering 577,080 pairs of extra large 
felt insoles. C. A. Grosvenor Shoe 
Co., Inc., Worcester, was awarded 
415,080 pairs at $.6825 per pair 
while the remaining 162,000 pairs 
went to A. R. Hyde & Sons Co., Cam- 
bridge, at $.68 per pair. 


ARMY AWARDS 3 BIDS 

The Army has announced awards 
on three bid invitations calling for 
leather soles, leather sole stripping, 
insoles, and rubber boot laces. 

On Invitation No. QM-30-280- 
51479, contract for 12,000 pairs of 
leather soles went to Armour Leather 
Co., N. Y. C., which bid 82c. a pair; 
award for 30,000 lbs. of leather sole 
stripping went to two firms: Howes 
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Leather Co. of Boston, Mass., 5,000 
Ibs at 86c.; and Morris Feldstein & 
Son, Inc., N. Y. C., 15,000 lbs. at 
.8375 and 10,000 lbs. at .8425. 

On Invitation No. QM-30-280- 
51-641, contract for entire quantity, 
7,000 pairs of ventilating insoles, 
went to Beacon Products, Inc., Bos- 
ton, Mass., at .697 a pair. 

On Invitation No. 844, Ameri- 
can Lace Leather Co., Richmond, 
Va., received contract for 30,000 
pairs of Rubber Boot Laces at .0822 
and .0847. 


International To Convert 
Newport Plant 


International Shoe Co. is closing 
down its Newport, N. H., plant tem- 
porarily to permit conversion of the 
plant to the manufacture of men’s 
and boys’ shoes, LEATHER AND SHOES 
learned this week. The Newport 
plant has been producing juvenile 
shoes. Change-over is expected to be 
completed within the next 30 days. 


JOYCE SALES $9,168,013 

In its annual report for the year 
ending August 31, 1950, Joyce, Inc., 
specialists in casual footwear, re- 
ported dollar sales amounting to 
over $9,000,000, only $217,262 un- 
der its all-time high of the previous 
year. “Had it not been for the fire 
of February 24,” stated W. H. Joyce, 
president, “we would have undoubt- 
edly had the biggest year in our 
history.” 

Net profit for the year was $459,- 
672, or a profit of 96 cents a share 
as compared with $1.06 last year and 
71 cents the previous year. Profit 
per pair came to 25 cents, as com- 
pared with 27 cents last year, and 20 
cents the previous year. 


INTERNATIONAL, BROWN 
HIKE PRICES AGAIN 


New Prices Reported Up 7% 
At Wholesale 





Both International and Brown Shoe 
Co.’s of St. Louis, world’s largest 
shoe manufacturers, reported general 
price increases in shoe lines again 
this week. 

The price increases, estimated at 
about seven percent at wholesale, 
marked the fourth time each com- 
pany has announced general price 
increases since outbreak of the 
Korean War. Neither company re- 
vealed the exact amount of price 
raises but reliable trade sources 
placed them at an average seven per- 
cent. 

Increases on general and specialty 
lines of men’s, women’s and children’s 
shoes were attributed to rising costs 
on all raw materials used in shoes 
by Henry H. Rand, vice president of 
International Shoe Co. Rand said 
prices were raised only after the firm 
had been paying more for these ma- 
terials over the past several weeks. 

Trade sources reported the in- 
creases would bring up retail prices 
on children’s shoes by 50c. and 
women’s shoes by $1.00. Men’s 
would also be raised $1.00 at whole- 
sale. 

In Chicago, Clarence W. Schaff, 
vice president of Florsheim Shoe Co.. 
announced that the company has in- 
creased its prices eight to 40 cents at 
wholesale per pair on men’s shoes and 
35 cents a pair on women’s effective 
December 8. Women’s pumps are 
up 25 cents per pair. 
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GOV'T REPORTS ON 
LEATHER "BREATHING" 


Study Vital To Footwear 
Applications 


Scientists at the National Bureau of 
Standards are studying the mechan- 
ism of water vapor transmission 
through leather with the ultimate 
aim of discovering a material for 
shoes that will be highly permeable 
to water vapor but not to liquid 
water. One phase of the project, 
under the direction of J. R. Kanagy 
and R. A. Vickers, III, was the de- 
velopment and standardization of a 
more suitable method for measuring 
water vapor permeability. 

The ability to transmit water vapor 
is one of the important properties of 
leather which make it desirable for 
use in the construction of shoes. Com- 
fort and foot health are dependent 
upon the elimination of perspiration 
which accumulates in the shoe. A 
knowledge of the factors involved in 
water vapor transmission is impor- 
tant in the proper selection and manu- 
facture of materials which will give 
improved service and yet maintain a 
sufficiently high level of permeability 
to assure comfort to the wearer. 


The water vapor permeability of 
leather is inherently high. However, 
the use of fats and greases to improve 
water resistance of shoe leather may 
lower water vapor transmission so 
much that the shoe uppers cannot 
transpire perspiration as fast as the 
foot produces it. 

The method used at the Bureau is 
a modification of the approved pro- 
cedure of the American Leather 
Chemists Association. Tests are 
made with a water vapor permeability 
cell, devised at the Bureau. 


Less Time Needed 


With the new method a test may 
be completed in 6 hours, whereas 
four to five days are required with 
the present A.L.C.A. procedure. The 
cells for the new procedure may be 
prepared in 2 minutes; the A.L.C.A. 
procedure requires 15 minutes. 
Greater accuracy is obtained with the 
new method because the weighings 
are made without touching the speci- 
mens. 

It was found that the water vapor 
permeability of leather depends upon 
a number of factors, including thick- 
ness of sample, grease content, and 
the relative humidity and tempera- 
ture of the atmosphere. It is greatly 
reduced by the presence of the nat- 
ural glycerine grease. The grain 
layer of the leather is the first stratum 


to become saturated with grease. 
When this occurs, the leather becomes 
almost completely impermeable to 
water vapor. There is no good cor- 
relation between water vapor per- 
meability and air permeability. 


In order to determine if leathers 
treated with water repellent materials 
other than the glycerine greases 
might have higher water-vapor per- 
meabilities, studies were made with 
sulfonated oils, rubber, and acrylate 
resin. The results show that these 
materials decrease water vapor per- 
meability in the following order of 
increasing magnitude: sulfonated 
oils, acrylate resins, rubber, and 
finally the glyceride greases. The 
comparatively high water-vapor per- 
meability of the leathers treated with 
sulfonated oils and acrylate resins is 
attributed to the influence of the polar 
groups in these impregnants. 


A method for determining water- 
vapor permeability during flexing 
was also developed. This is of in- 
terest because it stimulates more 
closely actual service conditions. 
These studies indicate that flexing of 
the specimen has no influence on the 
water vapor permeability of de- 
greased leathers; however, for leath- 
ers which contain grease, there is an 
increase in water vapor permeability 
on flexing. 
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Wholesale Shoe Sales Up 
8% For 10 Months 
Although dollar sales of leading 


shoe wholesalers during Oct. de- 
clined 21 percent from Sept. totals, 
sales were up 19 percent over Oct. 
1949 figures, the Commerce Depart- 
ment reports. 

Based on reports from 35 leading 
wholesalers, dollar sales for the first 
10 months of the year increased 
eight percent over the corresponding 
1949 period. 

End-of-month inventories of 28 
reporting wholesalers for Oct. ran 
only one percent ahead of Sept. but 
were up 1] percent over Oct. a year 
ago. 

Stock to sales ratios were listed as 
follows: 83 percent in Oct., 1950; 94 
percent in Oct. 1949; and 71 percent 
in Sept. 1950. 


LATE NAVY AWARDS 


The Navy has announced awards 
on two invitations—No. 7632 calling 
for 25,000 pairs of lasts, and No. 
7598 covering 500 pairs of leather 
working mittens. 

Western Last Co., St. Louis, was 
awarded 15,000 pairs lasts at $3.24 
per pair with the remaining 10,000 
going to Jones & Vining, Brockton, 
Mass., at $3.35 per pair. 

The entire quantity of arctic mit- 
tens went to Allied Glove Corp., low 
bidder at $1.55 per pair. 


LEATHER UNION MEETS 


Ben Gold, president of Interna- 
tional Fur and Leather Workers 
Union, told the union’s executive 
board last week that since IFLWU’s 
disaffiliation from the CIO, it has 
completed fifth round wage increases, 
made a good start on a sixth round, 
and defeated every CIO attempt to 
“raid” its 100,000 fur and leather 
worker members. 

In his report to the board, Gold 


followed the now familiar Communist 
Party chant by calling for negotia- 
tions to settle the Korean War and a 
ban on use of the atom bomb. Gold 
recently announced his “resignation” 
from the Communist Party in order 
to comply with Taft-Hartley laws as 
union president. 

Gold further blasted both the C{O 
and AFL for “union-wrecking” and 
“raiding” policies, urged repeal of 
Taft-Hartley, attacked the McCarran- 
Kilgore act, the Truman failure to 
support labor, wage freeze proposals, 
and a variety of other subjects. 


Shoe Union Officers Sign 
Peace Petition 

Officials of New York Joint Coun- 
cil 13, United Shoe Workers of Amer- 
ica, CIO, often given to a show of 
enthusiasm over Communist Party 
policy and activities, have done it 
again. 

This week 14 of 15 union officers 
headed by manager Isidore Rosen- 
berg, signed a petition urging peace 
negotiations by the Big Five of the 
United Nations—the U. S., Britain, 
China, Soviet Russia, and France. 

Along with other leftist unions 
which flooded the U.N. and Congress 
with a variety of demands on the 
Korean situation, practically all of 
which have originated from Com- 
munist Party headquarters, the shoe 
union urged a ban on the A-bomb. 
“As trade unionists,” the officials 
stated, “we want to rescue our coun- 
try from the danger of destruction 
which atom bomb war would bring.” 

Notice of the petition appeared in 
an issue of The Daily Worker, Com- 
munist Party mouthpiece. The New 
York CIO union has engaged in vari- 
ous activities from time to time which 
have been repudiated by national 
DSWA officials. Among these was 
participation in the May Day parade 
last Spring. 


U. N. KOREAN FORCES 
LACKED ARCTIC SHOES 


Military Blunder Cause Of 
Frostbitten Feet 


United Nations soldiers in Korea 
suffered many cases of frostbitten 
feet during the recent retreat through 
freezing mountain terrain because 
they had the wrong type of shoes and 
failed to receive needed arctic foot- 
gear. 

This was revealed in Washington 
this week by Army Quartermaster 
officers who blamed the error of 
omission on the sudden reversal in 
the war situation. 

U. N. forces racing toward the 
Manchurian border had outdistanced 
their supply sources. Before the lines 
could be extended, the Red Chinese 
Army counter-attacked, cut U. N. 
supplies. Supplies later dropped by 
air to retreating forces were neces- 
sarily limited. 

QM officers offered this explana- 
tion in answer to reports that Marines 
had suffered frostbite while wearing 
shoe pacs in Northern Korean mount- 
tain country. The pacs which extend 
over the calf of the leg are made of 
rubber up to the ankle and leather 
to the calf. 

Retreating Marines said the rub- 
ber caused their feet to perspire and 
this in turn rendered the shoe pacs 
useless. The QM pointed out that the 
waterproof shoe pacs had been meant 
only to keep feet dry in icy mud and 
slush. When the Marines took to the 
mountains, they encountered below 
freezing conditions. 

If supply lines had not been over- 
extended and then cut, officers ex- 
plained, arctic felt boots would have 
been distributed in time. These are 
meant to keep the feet warm in freez- 
ing climates but become sodden in a 
climate characterized as “wet cold.” 
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MILITARY BIDS 
AND AWARDS 





Suede Dress Gloves 
December 19, 1950—Navy In- 
vitation No. 7763 covering 12,582 
pairs of suede dress gloves, one-clasp, 
regulars. Opening in New York with 
delivery 45-105 days after date of 
contract. 


Safety Shoes 


December 26, 1950—QM-30- 
280-51-991 covering 137,880 pairs of 
black shoes, with safety toe and oil 
resistant sole. Stock Nos. 8340- 
760000-215 through 553, ASP No. 
81301. Opening at 2:00 p.m. in New 
York with delivery Jan. through 
April, 1951, for the Air Force. 


OPEN LASTS BIDS 


Jones & Vining, Inc., Brockton, 
Mass., lasts manufacturer, was low 
bidder late last week on QM-30-280- 
51-893 calling for 63,696 pairs of 
Munson lasts for welt service shoes. 
The Brockton firm, one of 13 lasts 
manufacturers submitting bids, of- 
fered to make 5,000 pairs at $3.19 
and an additional 5,000 pairs at $3.20 
per pair. 

Largest pairage bids were turned 
in by United Last Co., Boston, and 
Vulcan Corp., Portsmouth, which 
bid on 35,928 pairs and 40,000 pairs 
respectively. Following are bidders, 
quantities and prices: 

Mississippi Valley Last Co., St. Louis, 
Mo.; 10,000 pairs at $3.35; 60 days ac- 
ceptance, net, 

Morton Last Co., Cincinnati, O.; 15,000 
pairs at $3.33; 60 days acceptance, net. 

McNichol & Taylor, Inc., Saugus, Mass.; 
5,000 pairs at $3.35; 20 days acceptance, 
2% in 30 days. 

George E. Belcher Co., Stoughton, Mass.; 
12,000 pairs at $3.37; 20 days acceptance, 
net. 

D. & W. Last Co., Inc., North Revere, 
Mass., 6,000 pairs net at $3.30; 20 days 
acceptance, net, 

Arnold Bros. & Co., East Weymouth, 
Mass.; 10,000 pairs at $3.21; 60 days ac- 





MARK KID GUILD’S: FIRST YEAR 











Members of the Kid Leather Guild who celebrated the first anniversary of the 
opening of the Guild’s New York offices at a meeting of the Publicity Com- 
mittee held Nov. 29 at the Waldorf-Astoria Hotel, New York City. Seated, left 
to right: Robert E. Binger, Allied Kid Co.; Richard D. Northrop, R. D. North- 
rop Co.; William F. Hickey, John R. Evans & Co., chairman of the Publicity 
Committee; Frederick J. Blatz, Amalgamated Leather Co.’s, president of the 
Guild; Miss Charline Osgood, fashion director; Dan Hickey, Surpass Leather 
Co.; and John Stone, R. D. Northrop Co. Standing, left to right: Herbert 
Agoos, Allied Kid Co.; Laird H. Simons, Jr., William Amer Co.; Lester E. 
Rosenberg, Agoos Leather Co.; J. B. F. Holmes, Beadenkopf Leather Co.; Miss 
Geri Matthau, assistant to Miss Osgood; T. R. Hickey, John R. Evans & Co. 





ceptance, 2% in 30 days. 

Jones & Vining, Inc., Brockton, Mass.; 
5,000 pairs at $3.19 and on 5,000 pairs 
at $3.20; five days acceptance, net on 
first 5,000 pairs, 60 days acceptance. net 
on second 5,000 pairs. 

United Last Co., Boston, Mass.; 35,928 
pairs at $3.215, $3.255, $3.275, and 
$3,295; 60 days acceptance, net. 

Woodward & Wright Last Co., East 
Bridgewater, Mass.; 10,000 pairs at $3.30; 
30 days acceptance, 2% in 20 days. 

Western Last Co., St. Louis, Mo.; 5,000 
pairs at $3.45; 30 days acceptance, 2% in 
30 days. 

The Vulcan Corp., Cincinnati, O.; 
40,000 pairs at $3.251, $3.285, and 
$3.305; ten days acceptance net. 

Lynn Last Co., Lynn, Mass; 5,000 pairs 
at $3.50; 60 days acceptance, 5% in 30 
days. 

Sterling Last Corp., N. Y. C.; 5,000 
pairs at $3.82; 60 days acceptance net. 


ARMY AWARDS LASTS 


Four firms from Massachusetts and 
one from Ohio were awarded con- 
tracts by the New York Quartermaster 
Procurement Agency this week on 
QM-30-280-51-893, covering 63,696 
pairs hinge Munson lasts for welt 
service shoes for the U. S. Army, as 
follows: 

Arnold Bros. Co., East Weymouth, 
Mass.; 10,000 pairs at $3.21. 

Jones & Vining, Inc., Brockton, Mass.; 
10,000 pairs at $3.19-$3.20. 

United Last Co., Boston, Mass.; 18,696 
pairs at $3.215-$3.255. 

Woodard & Wright Last Co., East 
Bridgewater, Mass.; 10,000 pairs at $3.30. 

Vulcan Corp., Cincinnati, Ohio; 15,000 
pairs at $3.250. 





3 Granby St., Leicester 





BABY CALF LEATHERS 


BOSTON—Bergman & Brookhouse, 112 Beach St. 
ST. LOUIS—Geo. J. Bucher, 1802 Locust St. 
MILWAUKEE—H. I. Stewart, 918 North 4th St. 
ENGLAND—Davis Canadian Leathers Ltd., 


DAVIS LEATHER INC. 


TWO PARK AVENUE, NEW YORK 16, NEW YORK 


Specializing in high grade full chrome calf leathers for the shoe, handbag and novelty trade 
in an extensive range (162 shades) of Ultra High Style Colors. 


DOMINION CALF LEATHERS 


CINCINNATI—J. R. Kueven, 626 Broadway. 
CALIFORNIA—A, J. & J. R. Cook Co. 
LOS ANGELES—1!220 Maple Ave. 

SAN FRANCISCO—237 Eighth St. 





AGENTS 


NEW YORK AREA 


R. A. Brea 
2 Park Avenue 


TANNERY— DAVIS LEATHER CO. LTD., NEWMARKET, ONTARIO, CANADA 
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Buys New Plant 











Harold S. Stern, president of Stern 
Can Co., Inc., Boston, who has an- 
nounced ‘purchase by the company of 
the Boston plant of National Can 
Corp. The new plant is expected to 
provide increased service facilities 
for Stern customers despite growing 
defense demands. Next year will 
mark the 50th anniversary of the 
Stern name in the can business. 





Illinois 
® David D. Mindel, well known in 
hide circles, has returned to Chicago 
after six years on the Pacific Coast 
and is now with H. Elkan & Co. in 
their Chicago office. 





BLACKHAWK 


COW AND HORSE 


SPLITS 


In All Colors 
FOR 


WELDERS’ EQUIPMENT 
SHOE GUSSETS 
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SOFT SOLE 











BLACKHAWK 
TANRERS 


2171 S. FIRST ST. 
MILWAUKEE 7, WISCONSIN 











Deaths 





Louis F. Payan 


. . . 79, tanner, died recently in St. 
Charles Hospital, St. Hyacinthe, Mont- 
real, Canada. He was president of 
Duclos and Payan, Ltd., St. Hyacinthe 
tanner. Payan succeeded his father, 
who founded the firm in 1873, as pres- 
ident in 1918. He had been associ- 
ated with the company for the past 
55 years. - Surviving are his wife, 
Gertrude; two brothers, Jules R., vice 
president of the firm, and Eugene, 
general manager of the St. Hyacinthe 
tannery; two sons and a daughter. 


Walter H. Carter 


. . » 60, shoe manufacturing execu- 
tive, died Dec. 8 at a Brockton, Mass., 
hospital after a long illness. He was 
sales manager for Knapp Shoe Co. of 
that city. A native of Lowell, Mass., 
he had moved to Brockton when 
Knapp came there. He was associated 
with the shoe firm for the past 30 
years. Survivors include his wife, 


Abigail. 


Irving M. Orr 


. . . 66, tanner, died Dec. 1 at Grand 
Rapids, Mich. He was president of 
Edgar S. Kiefer Tanning Co. of Chi- 
cago for the past 23 years and had 
been associated with the firm for the 
past 33 years. A son-in-law of Ed- 
gar S. Kiefer, founder of the tanning 
firm, Orr was extremely active in the 
tanning industry. He was a sailing 
enthusiast, and one of the founders 
of the Macatawa Bay Yacht Club. 
In addition, he was active in civic and 
fraternal affairs. Surviving are his 
son, Edgar K.; two daughters, Mrs. 
Henry Nilsson and Mrs. M. Frank 
Jones; a brother, Clinton; and six 
grandchildren. 


Joseph P. Dunn, Jr. 


. 59, retired leather executive, died 
recently in Denver, Colo., of a heart 
attack after a long illness. Former 
president of the J. P. Dunn Shoe & 
Leather Co., he had retired in 1943. 
He was the son of Joseph P. Dunn, 
founder of the family-owned leather 
firm. Survivors include his wife, 
Grace; a son, Joseph P., III; two 
daughters; two brothers; four sisters; 
two grandsons and two granddaugh- 
ters. 


Sidney J. Eisman 

. noted shoe executive, died Nov. 
25 at Miami Beach, Fla., where he had 
gone to spend the winter. At the time 
of his death, Eisman was chairman of 
the board of Charles Meis Shoe Mfg. 
Co., Cincinnati, O. Born in Ports- 
mouth, he had lived in Cincinnati for 
many years and was president of the 
shoe firm for a long period after its 
founding 35 years ago. 

Eisman was a national figure in the 
U. S. shoe industry. He was a director 
of the National Shoe Manufacturers 
Association. Active in community and 
organizational affairs, he was prom- 
inent in various Cincinnati clubs and 
enterprises. He leaves his wife, Mrs. 
Blanche M.; and two sisters, Mrs. Ben 
Davis and Miss Edith Eisman. 


John F. Bagley 

. 79, retired shoe manufacturer, 
died Dec. 2 at a convalescent home in 
Lynn, Mass., following a short illness. 
Born in Peabody, he lived in Lynn for 
the past 54 years. For many years he 
was a member of the shoe manufac- 
turing firm of Bagley and Delourey. 
Previously, he had worked as a super- 
intendent in local shoe plants. He re- 
tired from the shoe business about 25 
years ago. Survivors include his wife, 
Agnes; three daughters; a sister; 10 
grandchildren and 15 great-grand- 
children. 


William H. Linehan 


. leather executive, died suddenly in 
a Brockton hospital on Dec. 3 after 
a heart attack. Well known in the 
New England leather trade, he was 
formerly head of Linehan Leather Co., 
cut sole and sole leather remnants 
dealer. He was a member of 210 As- 
sociates. Survivors include his wife, 
Rosa; one daughter, Mrs. Edward J. 
Farley; two brothers, Arthur and 
Charles J.; two sisters, Mrs. Charles 
Wade and Miss Edith G. Linehan; and 
three grandchildren. 


John E. Shepherd 


. leather executive, died Nov. 26 in 
Deaconess Hospital, Cincinnati, after 
a long illness. He was a partner in 
the Decker Leather Finishing Co. there 
and had been associated with Mayor 
James F. Deckert of Newport in op- 
eration of the business for the past 
12 years. Prior to that, he had been 
superintendent of The American Oak 
Leather Co. in Cincinnati. He leaves 
his wife and two granddaughters. 


(Other Deaths Page 34) 
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LEATHER PRICES SOAR AGAIN 
BUT SALES-CONTINUE SPOTTY 





Rising Hide Market Ups Leather Prices 2-5c With 
Controls Imminent 





Entire market jumpy as nation 
girds for controls. Not much 
leather around. Buyers show good 
interest despite new levels. 


Sole Leathers Advance 

Boston sole leather tanners report 
prices up 2-5¢c depending upon tan- 
nage but sales show little improve- 
ment over last week. Price rises 
were forced by rising hide market. 
Most tanners well sold ahead, have 
limited leather to offer. As is typical 
throughout leather market, both tan- 
ners and shoe manufacturers gen- 
erally mark time, await coming ac- 
tion on controls. Bends under 8-iron 
priced up to 90c; some tanners ask 
a cent or two more. Those 8-9 irons 
quoted around 79-83c while heavy 
bends of 9-10 irons bring up to 80c. 

Light Bends: 87-90c 

Medium Bends: 79-83c 

Heavy Bends: 75-80c 


Philadelphia sole leather tanners 
say business picks up after a lag of 
several weeks. There even seems to 
be some market for findings although 
they are not as active as they should 
be. Factory bends also selling fairly 
well. However, the real load of busi- 
ness is carried by bellies which sell 
at 54c; and heads at 36c—“every- 
body wants them.” Although demand 
is at a very high level, supply con- 
tinues to be short. 

Offal Active 

Sole offal leather on Boston mar- 

ket bring good deal of interest but 


there is not enough leather around 
to take care of demand. This holds 
true despite complete abandon in 
prices. Runaway hide market causes 
leather prices to hit new highs again. 
Activity heavy all along the line. 
One sale of steer bellies reported at 
57c although most tanners report 
high of 56c. Cow bellies bring 55c. 
Double rough shoulders now quoted 
all the way up to 95c for specially 
selected lots. Heads and shanks up. 

Bellies: Steers: 55-57c; Cows 

53-55¢ 

Single shoulders, heads on: 

Light, 70-73c, Heavy, 60-65c 

Double rough shoulders: 85-95c 

Heads: 35-38c 

Fore Shanks: 42-44c 

Hind Shanks: 44-47c 


Calf Fair 
Calf leather tanners in Boston re- 
port interest at moderate levels al- 
though renewed activity at higher 
prices reported at rawstock level. 
Buyers seem to be interested in 
leather at prices they have been pay- 
ing, ignore the more recent jumps. 
As a result, although suede and 
smooth leathers may be quoted 2-3c 
higher by some tanners, better sales 
are made at previous levels. On the 
matter of replacement pricing, tan- 
ners prefer to wait for possible Gov- 
ernment action. 
Men’s weights: B $1.10-1.27; C 
$1.04-1.22; D 94c-$1.16; X 89c- 
$1.06; XX 86c. 





Price and Trends of Leather 














KIND OF LEATHER THIS MONTH YEAR 1949 
WEEK AGO AGO HIGH 
CALE  Cileie TMB) «5.5 c6c0ssccsisicscnsciecs 1.10-1.30 1.10-1.30 90-1.06 95-1.15 
GALE (Womens) -..icccccccccseclecsscese 1.00-1.25 1.00-1.25 85-1.06 90-1.10 
GAER SUEDE. o..2.ii..s0ccesscscsseosersssonee 1.20-1.35 1.20-1.35 = 1.10-1.20 —_1.05-1.30 
KID (Black Glazed) ...............0.....0. -80- 1.17; 1.25 80-1.17; 1.25 70-1.00 70-1.00 
1 fo 80-95 80-93 70-90 70-90 
PATENT (Extreme) ........................ 62-78 56-74 48-56 56-66 
SHEEP (Russet Linings) ................ : 19-33 17-30 18-22 19-23 
KIPS (Corrected Reg. Finish) ...... 72-80 70-78 57-61 57-61 
EXTREMES (Corrected Reg. Finish) 58-66 56-64 45-53 48-53 
WORK ELK (Corrected) ................ 59-65 57-63 44-50 52-56 
SOLE (Light Bends) ...... 87-90 84-87 64-66 68-72 
TR oss oo o.5 css csccnscseses 53-57 50-52 43-46 44-48 
SHOULDERS (Dble. Rgh.) aks 85-95 77-87 64-70 64-72 
SBELEG CEC. Sede) oicccccccsssccccoscecesss 36-41 36-41 37-43 39-44 
SPLITS (Finished Linings) ............ , 20-26 20-26 20-23 22-24 
SHENES CGUssete) 25. 5506céccccéscsscceosees : 17-22 17-22 17-20 19-20 
WELTING (1% x Ye) ooeecceccccccceee 12 11 9 914-10 
LIGHT NATIVE COWS ................ 3714-38Y, 37-38 25-26 29" 


All prices quoted are the range on best selection of standard tannages using quality 


rawstock. 








December 16, 1950 


LEATHER and SHOES 

















SOLE LEATHER 
Will fill the... 
TOUGHEST BILL 


You know there's no substi- 
tute for genuine leather! We 
know that genuine TIOGA 
Oak sole leather will fill 
your most exacting needs! 





CUT STOCK 
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TANNING CO. 


Westfield, Penna. 
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LEATHER COMPANY, IN 


Jefferson Leather Co., 119 Beach Street, Boston, Mass. 
Paul J. Gerwin, 485 So. High Street, Columbus, Ohio 

J. H. Spiegel, Inc., 191 William Street, New York, N. Y. 
Anton and Ingraham Lea. Co., 2007 Olive St., St. Louis 3, Mo. 
The John Harvey Leather Co., 50 Wildey St., Philadelphia, Pa. 
Stephens Leather Co., 406 Main St., Los Angeles 13, Calif. 
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ACME,139 LYNNFIELD ST., PEABODY, MASS. 













YOU get the BEST 
when you rely upon BARBOUR for 
your complete Welting requirements 





OUR 









IN A WIDE RANGE OF DESIGNS 
2 © « «Notched + Scored. - Reverse + Pre-stitched Reverse 
Rugged-Edge + Stout-Edge » Diamond - Doubledeck 
Custom Dowbledeck + Dresswelt 
%& GOODYEAR WELTING in all colors and Snowflake 
%& WELTINGS FOR EVERY WELT PROCESS 
Silhouwelt + Littleway + McKay ° Gridlox 
Stitchdown — Beadwelt » Notched Beadwelt 
World’s Largest Manufacturers of Welting 


BARBOUR WELTING COMPANY 
Brockton 66, Mass. 
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INNERSOLES 
PLATFORMS 
WEDGIES 
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Women’s weights: $1.10 to 1.25; 
C $1.00-1.10; D 95c-$1.05; X 
85c-$1.00; XX 70c-83c 

Suede: $1.25-1.35; 1.20-1.25; 1.10- 
1.15 


Sides Moderate 


Boston side leather tanners report 
only moderate sales this week. Here 
again, leather supply is limited. Many 
side tanners sold ahead through Feb. 
However, stronger hide market has 
caused tanners to raise many prices 
from 2-5c. Buyers appear satisfied 
to sit back and await developments 
of week. Many tanners say they 
would like to see Government im- 
pose controls immediately. 

Heavy Aniline Extremes: B 68- 

73c; C 66-69; D 60-63c 


Other Finishes 

Corrected Kips: B 72-80; C 69-76; 
D 65-72; X 60-69c 

Corrected Extremes: 58-66; 55-64; 
52-62; 48-58c 

Corrected Large: B 55-63; C 53- 
61; D 51-59; X 48-55c 

Work Elk: 59-65; 57-63; 55-61c 

Work Shoe Retan: 62-66; 60-64c 


Splits Fair 
Splits tanners report a similar sit- 
uation to that of the sides market. 
Actually, the sales situation is not 
much changed from previous weeks. 
This means there is fair business in 
light suedes, slightly less in heavy 
suedes. Gussets bring some sales 
but linings are generally slow. Some 
tanners ask 2-3c above previous price 
quotations but few are made at the 
new levels. Meantime, the trade ap- 
pears to be marking time. 
Light suede: 39-41; 34-39; 32-36c 
Heavy suede: 43-47; 41-43; 38-40c 
Retan sole: 40, 38, 35, 33, 30c 
Finished linings: 19-21; 20-23; 22- 
26¢ 
Gussets: 17-22c 
Pickled Heavy, 14-15c lb.; Light, 
1244-13 4c Ib. 
Blue splits: Heavy, 15-17c lb.; 
Light, 13-14¢ lb. 


Sheep Slow 


Boston sheep leather tanners ‘find 
business very slow this week. Most 
blame it on growing price resistance 
from buyers. Tanners are helpless 
in squeeze with fantastic prices paid 
for New Zealand skins this week. 
Some tanners refuse to release price 
lists because they are changing so 
quickly. Others say they are still 
quoting well below replacement value. 
For example, volume sales of shoe 
linings are made at 23c; tanners say 
they should get 25c. On boot lin- 
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ings, they get 27c instead of needed 
29c. This holds true generally along 
the line. 
Russet linings: 33, 32, 30, 28, 26, 
24, 20, 18, 16, 15c 
Colored vegetable linings: 30, 28, 
26, 24, 21, 19, 17, 15c 
Hat sweat: 30, 28, 26, 24c 
Chrome linings: 35, 33, 31, 29, 27c 
Garment grains: 29, 27, 25, 23, 21c 
Garment suede: 28, 26, 24, 22, 30, 
28, 26, 24, 22c 


Kid Leathers Better 


Kid leather tanners of Philadelphia 
report that although business is still 
rather quiet, it is showing signs of 
picking up. The war situation is 
shown not only in shortages of some 
kinds of skins, but in shortages of 
certain tanning materials — mainly 
those that go into whites. The chem- 
icals are troublesome to get and 
prices are high. 

Some price quotations available 
but there is still fluctuation in prices 
and not many lists are complete. Low- 
est quotation on suede was 40c as 
compared to 35c of two weeks ago; 
great variation in quotations of top 
prices. Some business in_ black; 
some blue. Orders for white are dif- 
cult to fill because of the shortages. 
Tanners feel there is insufficient busi- 
ness in the medium grades. 

Glazed is very strong and the de- 
mand is stronger than the supply in 
large skins. Some of these skins go 
into the high shoes used by hunters, 
etc. Glazed is selling in black, dark 
blue and some brown to manufactur- 
ers of women’s shoes. Minimum 
price quotation at 40c. 

Slipper in demand also in the large 
skins that go into cowboy boots as 
well as certain types of men’s slip- 
pers. Supply is short and tanners 
cannot meet orders for this type of 
leather. Other slipper business fair. 
Minimum price on slipper leathers 
was also 40c. 

Linings do fair business, mainly in 
the cheaper grades. Although crushed 
died recently after a flurry, some 
tanners feel it may revive very soon 
as the situation gets tighter. It may 
be used as a substitute for other types 
of the more popular leathers. Noth- 
ing reported in satin mats. 


Current Average Prices 
Suede: 40c-95c 
Glazed: 40c-$1.25 
Linings: 26c-60c 
Slipper: 40c-75c 
Crushed: 40c-70c 
Satin Mats: 50c-$1.20 
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WELTING and SPECIAL LEATHERS 


McADOO & ALLEN WELTING CO. 
QUAKERTOWN, PENNSYLVANIA 


Agencies in Principal Centers in the United States and throughout the world 




















HALEY CATE COMPANY, INC. 


EVERETT, MASS. ST. LOUIS, MO. 


SOFTOP DELUXE EUREKA 
Binding Adhesive Platform 
Piping Binding 


Jerry Burg, 402 Temple Bar Bldg., Cincinnati, Ohio 
Roy Doane, 726 Humphrey St., Swampscott, Massachusetts 
John G. Freeman Co., 918 North Fourth St., Milwaukee, Wisc. 

John E. Graham, 504 Case Bidg., 82 St. Paul St., Rochester, N. Y. 
Industrial Leathers, San Francisco and Los Angeles, California 
Odell Sales Limited, 920 Ste-Sophie Lane, Montreal, Quebec, Canada 
Fred Schenkenberg Co., 603 Wholesale Merchants Bldg., Dallas, Texas 
EXPORT: P. C. Fernandez & Cia., 50 Broad Street, Boston, Massachusetts 


STRIPPINGS BINDINGS PIPINGS 




















Little Man Says: 


Sales curves climb and climb when George 
Limon handles your contract tanning be- 
cause Limon gets the best out of splits and 
sheep. In tanning, Limon’s tops. Call him 
today. 


GEO. LIMON TANNING CO., INC. 
Foster St., Peabody, Mass. 


Telephone: Peabody 2602 
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Leathers 


U.S.A. 





ve 
... Choice, full 

grain, aniline 
combination 
tanned kips. 


Aamaurleatter 0d 


CHICAGO - BOSTON - NEW YORK 


Since 1888 


Specialty Leathers 


Side — Horse 
Well known Tannages 
KLENZETTE 
ANILETTE 


ROSS-ETTE 
and the popular 


This tag attached to shoes 
uppered with Kleen-ette 


A.H. Ross & Sons Co. 
Chicago 22, Illinois 


BOSTON 












Belting Leathers Fair 


Philadelphia belting leather tan- 
ners report an increase in business 
activity but the problem is that pack- 
ers are holding firm—and increasing. 
Tanners find prices so high they still 
find it necessary to readjust their own 
prices constantly. It is impossible 
to get replacement prices. Shoulders 
in terrific demand and an average 
price of 87c quoted. 

Curriers find their temporary 
slump is over and current activity is 
satisfactory. They are easily getting 
the prices that went into effect two 
weeks ago. However, they are afraid 
of competition by synthetics if prices 
of leather belting continue to in- 
crease; and increased prices are es- 
sential in order to make an equitable 


profit. 
CURRENT BELTING PRICES 
No. 2 ex. heavy 1.16 No. 3 ex. heavy 1.11 
No. 2 ex. light 1.25 No. 3 ex. light 1.20 


Curried Belting Best Selec. 2nd 3rd 

Butt bends .....1.42-1.63 1.38-1.50 1.30-1.39 
Centers 12” ....1.72-2.00 1.62-1.92 1.40-1.42 
Centers 24”-28” .1.67-1.96 1.61-1.89 1.42-1.47 
Centers 30” ....1.61-1.89 1.56-1.83 1.42-1.44 
Wide sides .....1.32-1.53 1.28-1.48 1.20-1.27 
Narrow Sides ...1.25-1.30 1.20-1.29 1.10-1.24 


Premiums to be added: ex. heavy 10c; light 
5e-7c; ex. light 14c-15c. 

Glove Leathers Quiet 

Leather business in Fulton County 
very quiet and will be for the balance 
of the year. Glove manufacturers 
are only interested in getting out all 
the finished gloves they can ship. 

A little quiet buying of leather has 
been going on for the past week espe- 
cially on domestic types. Conces- 
sions have been made to manufactur- 
ers who are willing to take in the 
leather immediately. 

More and more Persians being 
tanned. Prices range from 22c to 
28c per foot. The Persian is displac- 
ing the domestic in the low price 
field. A clean domestic brings 30 to 
32c which is above the ideas of most 
buyers. 

Domestic suedes for men’s gloves 
being offered in a range of eight col- 
ors. The price is 36c per foot. 
Ladies’ suedes in a range of 17 colors 
priced at 42c. 


Bag, Case and Strap Up 
Higher bag, case and strap leather 
prices definitely in order now, ac- 
cording to latest tanner reports, in 
view of the new lc per lb. advance 
in raw materials. Prior to this ad- 
vance, tanners were holding back on 
a tentative price advance, primarily 
because leather business has been so 
exceptionally good at the prevailing 
levels. Just how much of an advance 
will take place cannot be determined, 

but the last price advance was 3c. 
Again this week, tanners report 
demand continues unusually high and 
that more and more orders are being 
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turned down because it is impossible 
to make all deliveries. 

21% ounce case: 55, 52, 49c. 
ounce case: 58, 55, 52c. 
ounce strap: 69, 66, 63c. 
ounce strap: 73, 70, 67c. 
ounce strap: 77, 74, 7l1c. 


Work Glove Good 


Leather business is good, according 
to work glove leather tanners. Prices 
on most leathers remain firm. In the 
work glove split leather market, there 
is talk of a 22c level for the No. 1 
grade LM weight, in comparison to 
the going level of 2lc, and 20c for 
No. 2 and 19c for No. 3. 

Tanners continue to point out that 
the 22c figure still represents a better 
quality leather than most production, 
but it appears as if the general mar- 
ket will become established at the 
22c price. 

Horse shanks (40-45 avg. ft. per 

doz.) 28-30c. per sq. ft. 

Horse shanks (50-55 avg. ft. per 

doz.) 29-31c. per sq. ft. 

Cow Bellies (40-45 avg. ft. per 

doz.) 28-30c. per sq. ft. 

Cow Bellies (50-55 avg. ft. per 

doz.) 30-32c. per sq. ft. 

Shoulder splits (No. 1, 2, 3,) (per 

Ib.) 60-50-40c. 
Glove splits (L-M) (No. 1, 2, 3.) 
21, 20, 19c. 


nn w 


Garment Leathers Unchanged 
The past week shows no improve- 
ment in demand for garment leathers. 
In addition to the “off season” at the 
present time, there is little sampling 
done by the garment manufacturers, 
a normal practice for. this time of 
year. Cloth garment competition con- 
tinues to be the big obstacle for bet- 
ter garment leather business. 
Tanners, despite the lack of sales, 
continue to report leathers at un- 
changed prices. 
Suede garment leather 32, 30, 28c. 
Grain garment leather 31, 29, 26c. 
Horsehide leather (avg.) 36, 38c. 
Better horsehide grades 40, 42c. 


TANNING MATERIALS FIRM 


Tanning Oils continue in a firm po- 
sition and some quotations were up 
over last week. Raw Tanning Ma- 
terials prices mostly unchanged. 
Wattle Bark in short supply. Divi 
Divi new crop reported ready for 
harvest this month. Tanning Ex- 
tracts unchanged. 


Raw Tanning Materials 
Divi Divi, shipment, Bags .....cesecees 


Wattle bark, ton 
Vsib te nee cate ‘“‘Fair Average’’ $72.00-$80.00 


* 


cokés hea wenee ‘‘Merchantable’’ $69.50-$75.00 
Sumac, 28% ~ oennaeaeweees $105.00-$110.00 
RIP COMOINDR: 2. OO bic ciécncksses 0-$47.50 


$46.0 
(Crushed $73. Go- $74.00) J. 28. .$38. pe oy 
| 8; era rn Freee 49.00-$50.00 
Valonia Cups, 30-32% guaranteed $58.00-$60.00 
WR TUBES cic ci fa cacsdecces $80.00- _ ro 
Mangrove Bark, 30% So. Am. ......... $56 
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Tanning Extracts 


Chestnut Extract, Liquid (basis 
25% tannin), f.o.b. plant 


OR COE svc ccccceuecnre ce ceceesces 3.75 
TREE, Giles cecccevisecccdencves cue 4.50 
TORNNGUNS HOG wiv kccedesenscenoneeddare 4.85 


Chestnut Extract, Powdered (basis 
60% ; appeeedh f.0.b. _— 


Bags, c.l. ..... xara - 9.72 
Bae TOR okies Perec. 
Cutch, solid Borneo, 55% i, 
WE GEE esaccu Nec csctcccavaseacues 06% 
Gambier Extract, 25% tannin, 
HENS, ccogieniewcatcine ct veneduace 09% .12 
Hemlock extract, hl a tk. cars, 
f.0.b. wks. ‘ . 0525 
as MEE oi oc Na uh aeei uvaece neces ous 05% 
Oak bark extract, 25% + lb. 
bbls. 614-6% , tks. errr rT ae 


Quebracho extrac t 
Solid, ord., basis 63% tannin, c.l. 
plus duty PO eT CCT COP Oe Te 8-5/16 
Solid, clar., basis 64% tannin, c. 1. .09 
Liquid, basis 35% peiet bbls. .. -08 
Ground extract .... -16% 
Wattle bark, extract, solid. (plus ‘@uty) .078 
Powdered — mein hey vee 
05%; 1.c.1. coves 05% 
Spruce extract, the. a 't. o. ‘b. ‘whe. Perea .01% 
Powdered valonia extract, 63% tannin .09% 


Tanners’ Oils 


Castor oil No. 1 C.P. drs. l.c.l. ...... .28 
Sulphonated castor oil, 75% .......... .26 
Cod C8, WE., GIGWISE «oc ccccccvcccess 1.15 
Cod, sulphonated, pure 25% moisture .. .14 
Cod, sulphonated, 25% added mineral .. .13 
Cod, sulphonated, 50% added mineral .. .12 
Linseed oil tks., c.l. some 1 .....ccce. -152 

GN On Seca coy ectceceadaueece .174 
PIGMEMEOUS, (EO GO Re: cnc ts ceccccmcccence dae 
INGBUMIUGL. GEO Gabe a csctctcsccecaecns saa 
De od eee +27 
Neatsfoot, prime eee En. scéee wee -23% 

cul. cooccess eae 
Neatsfoot, “ sulphonated, “15% J tecewe oy sane 
Olive, denatured, Me Ee Whi kueireseas $2.30 
Ly i eee 16 
Artificial Moellon, 25% moisture ...... 13 
CREF MUON. 6 in bose a0 d6 csseinéewes 12% 
CRO GORNON ob see Kiciecercsccesnocie Sam 
INGUIN OMIA s.6 6 Kes ccscenene caves -22-.23 
Sulphonated Tallow, 75% pre | 
Sulphonated Tallow, 50% ............ 11% 
SPOMPINME COMPOUM 2... orcccccsccccs -12% 
RUNNERS GUN ocala cig Giaie ag ais iaie ee: ciate: & o.6 66 -11-.12 
Sulphonated sperm, 25% water ........ 19 
Petroleum Oils, 200 seconds visc. tks., 

f.0.b Suneemeseecvededneds “Cae 
Petroleum ‘Oils, “150 seconds visc. tks., 
Petroleum ‘Oils, “100° ‘seconds Vise. _tks., 

ie aaars 


qutaieide’ withdrawn ery 


S. K. Johnson Opens New 
Consulting Service 


Sedgwick K. Johnson, prominent 
tanning chemist and technologist, has 
announced that he is opening his own 
business as a tanning consultant. His 
offices will be located at 19 Pingry 
Place, Elizabeth, N. J. 


Johnson has been associated with 


_the tanning industry since graduat- 


ing from Lafayette College in 1916. 
For the past 20 years he served as 
tanning chemist, technologist and 
superintendent for Blanchard Bro. 
and Lane, Newark tanner. Previ- 
ously, he was affiliated with Graton 
& Knight Co., Worcester, Mass., tan- 
ner; England-Walton Co.; Wilson & 
Co.; and the Leather and Paper Lab- 
oratory of the Department of Agri- 
culture. 

He is a member of the American 
Leather Chemists Association and 
the American Chemical Society. 
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M174 \p CORDOVAN BUTTS 
SIDE LEATHERS 


VEGETABLE CALF 


(“IT’S TIMBER TANNED”) 


CHROME CALF 


(““CHROMEXCEL”) 


HORWEEN LEATHER CO. 


2015 ELSTON AVE. CHICAGO 14, ILL. 




















CUTTING, PERFORATING, 
MARKING DIES 


MANUFACTURERS } 
Cutting, Perforating, Marking Dies. 
Also Machine Knives. 


DISTRIBUTORS 
Fales Clicking Machines and Seelye 
Beam Die Presses. 


ALSO 
Knox celebrated Ribbon Type Stitch 
Marking Machines. 





Write, Wire or Phone 
INDEPENDENT DIE & SUPPLY CO. 


LaSalle near Jefferson 
ST. LOUIS 4, MISSOURI 
Phone: GRand 2143 


If its a Heller Sole 


93 a HELLER-VA Value 


SAMUEL HELLER LEATHER COMPANY 
535 Albany Street Boston 18, Mass. 
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HIDE PRICES HIT NEW HIGH Northerns bringing the inside price, 
' heavy average Rivers 38c and light | 
AS EARLY CONTROLS LOOM average Rivers at 381c. Light aver- | 
ccteamtnanisinnianen age light cows at Ft. Worth sold at | 
Heavy Sales Find Three Packers Sold Up Despite — FOB, slo 5 cent up. . 
ther native selections included 
Price Increases River heavy cows at 35c, St. Paul ( 
production 3514¢, light native steers 
A stronger market developed this Municipal hides were sold in free 2! 38c, aps heavy native steers 34c, 
week. Following last week’s large dollars to various countries and St. Pauls 34//c. No sales of Ft 
volume trading, good demand con- _ IAPI then increased its official prices. Native steers, but bids up le at 40/4c. 
tinued for all selections of big packer © Exporters are now reported to be Native bulls sold at 25c, brands 24c, t 
hides. It is apparent that a num- booking orders for frig. type hides with St. rane geneween figured to . 
ber of tanners find they need addi- at prices higher than those estab- sell next at 25%c. a 
tional supplies to cover their require- _ lished by IAPI. In branded selections, Colorado < 
ments. Considerable tanner interest Some reports state IAPI’s recent Steers. and ey ee steers now , 
was present in the market at higher sales in excess of available stocks established at 31/c, with Colorados 3 
prices for practically all types of raw — may total well over 1,000,000 frig. at 3lc. Light Texas steers sold at . 
stock. hides which would limit current trad-  36¢. No sales of ex. Igt. Texas steers, ul 
Packers, however, slow to put out ing to the resale market. Buenos with this price nominal at yi . 
definite offerings as they sold freely Aires dealers continue to move small Northern branded cows sold at 34%2¢ 7 
last week and have no unsold ac- quantities of hides to ready buyers in in very heavy volume, with no sales . 
cumulations of hides. Available sup- | Europe at prices above those lately of — branded cows reported, al- 
plies are comprised mostly of current __ prevailing in our corresponding though Rivers should now bring 35c. 5 
kill which has been slightly heavier domestic market. As a result, U. S. Calfskins W d sI 
than a year ago at this time. buyers are finding it more difficult to planers “ sl 
Foreign prices stronger. In make new purchases. Good interest for big packer calf- B 
Uruguay, 10,000 Frig. Nacional ‘ . skins at last paid prices, but packers q 
heavy standard steers sold -at the Packer Hides Soaring are not offering anything at the mo- L 
equivalent to 40c in U. S. currency. In a single day “Big Four” pack- —_ ment. Last sales of packer calfskins $ 
FOB Montevideo. ers sold 101,500 hides at prices lc —_ at steady money, involving Northern 
Argentine market has been quiet higher on all packer hide selections _ light weights at 821c, heavies 77//2c. 
but very firm. Early in Nov. it was compared with last sales. The heavy At the time, Rivers sold at 80c for sk 
reported some 400,000 Frig. and volume business placed three packers _ lights, 75c for heavies. F, 
in a completely sold-up position, Small packer untrimmed allweight in 
while the fourth packer, while selling _ calfskins quoted 66 to 68c, city un- ‘ 
only 3,500, may possibly sell addi- trimmed allweights 59 to 6lc and pe 
tional hides later in the week. countries at 43 to 45c. Big packer F: 
On the basis of the new 1c advance, regular slunks sold last at $3.75 each, in 
light native cows now established at _ hairless at $1.10 but more money is at 
37l4c to 3814c, with Chicago and now being asked. 
m 
ested QUOTATIONS $7 
U L AS Present Week Ago Month Ago Year Ago be 
Native steers ............ 34-38 33-37 33-37 24 -25 - 
Ex. light native steers 40'AB 3914 40B 29% ar 
Light native cows .... 3742-3814 3614-371% 37-38 25 -26 
PRODUCTS Heavy native cows... 35 -3514 34 -3414 341/.-35B 24 24% 
Native bulls ............ 25 -25%4 24 -24% 24N 1734-18 
Heavy Texas steers .... 3114 3014 31-31% 22 lec 
Light Texas steers .... 36 35N 3442N 23 pa 
Ex. light Texas steers 38N 38N 37Y4N 26% co 
Butt branded steers .. 31% 30% 31 22 : 
Colorado steers ........ , 31 30 30% 21% mn 
Branded cows ............. 3414-35 3314-34 34-3414 24 -241; see 
Branded bulls .......... 24 -24Y%, 23 -23%4 23N 1634-17 tra 
Packer calfskins sesasees 7714-824 7712-82Y, 75 -80 55-65 sel 
L. . Chicago city calfskins 59 -61 59 -61 58 -60 40 | 
H LEATHER FILLERS Packer kipskins ........ 60 60 60 45 for 
LINCOLN [ines HIDE FUTURES hi 
and. oo COMMODITY EXCHANGE, INC., FUTURES MARKET - 
SPONGING AND Close Close High Low Net e 
SON WASHING. COMPOUNDS Dec.14  Dec.7 For Week For Week Change full 
MIE January ccc 30.9 bes 
~ TANNERS SUGAR gine ae BE Pye pong 30.51 29.30 Te eve 
« ane tit Jaly | I a ae 30.10T 28.90T 30.27 29.22 +120 |: the 
EE PRE TPN Te 29.30B 28.25B 29.50 29.35 105 
COUDERSPORT COLLOIDAL CLAYS ERNE 31.35B 29.90B 31.75 30.50 ie the 
PENNSYLVANIA CHEMICALS Aanbe ees BENG renee 30.75B 29.60B 31.15 29.60 +115 bi 
RII 9626 s0<ccssecexdepsasceoanes -_— _—_ —. — —_— 1g 
és MPMODMANIOR 6.555505505scc0sesesaneenesss 30.75B 31.00 30.45 a are 
Total Sales: 295 lots hid 
abo 
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The New York market in packer 
and collector calfskins is unchanged 
from last week. On a trimmed basis, 
big packer 3/4’s are quoted at $4.90, 
4/5’s $5.60, 5/7’s $6.60, 7/9’s $7.50 
and 9/12’s $9.60. Large collector 
calfskins 3/4’s quoted at $4.15, 4/5’s 
$4.75, 5/7’s $5.75, 7/9’s $6.75 and 
9/12’s $8.75. 

Kipskins Steady 

Two of the “Big 4” packers late in 
the week sold 25,000 kip and over- 
weights at steady money. Northern 
and Riverpoint natives brought 60c, 
overweights 55c, with Southwesterns 
selling at 5714c, and overweights at 
52¥%c. The steady money came as 
somewhat of a surprise to many in 
the trade in view of tight supply situ- 
ation, relatively good demand, inter- 


national and economic situation, and 


also strong beef hide prices. 

Small packer kipskins quoted 48 to 
56c, and country untrimmed kip- 
skins at 38 to 40c. New York kip- 
skins market unchanged in prices. 
Big packer 12 to 17-lb. kipskins 
quoted $10.85, 17’s and up at $13.00. 
Large collectors quoting 12/17’s at 
$9.75, 17’s and up at $10.50. 

Sheep Pelts Active 

Packers again sold Fall clips and 
shearlings at steady money this week. 
Fall clips sold at $4.60. No. 1 shearl- 
ings $4.00, No. 2’s at $2.40 and 
$2.50, and No. 3’s at $1.80. One 
packer is now asking up to $4.75 on 
Fall clips and $2.15 on No. 1 shearl- 
ings. Big packer pickled skins quoted 
at $17 per dozen. 

Iowa-Minnesota Western lamb pelt 
market quoted nominally around 
$7.25 to $7.50 per cwt., liveweight 
basis, up about $1 over last month’s 
sales. Full wool dry pelts quoted 
around 45c per |b. 

Small Packer Hides Strong 

At the current price of 35c se- 
lected for 48/50 lb. average small 
packer allweight native steers and 
cows, it takes a wealthy man to trade 
in this market. The level of 35c 
seemed to be the “floor” on the 
trading market for this average, with 
sellers asking 36 and 361% selected 
for similar hides. 

Sellers were able, in the big circuit, 
to relieve themselves of over 80,000 
hides in one single day’s trading. 
Tanners did not hesitate to pay the 
full cent advance after starting the 
week by bidding 14c higher. How- 
ever, the result has not been quite 
the same in this market. 

Sellers have definitely boosted 
their ideas in accordance with the 
big packer levels. Tanners, however, 
are willing to take on big packer 
hides, but become a little reticent 
about trading in small packers. The 
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medium averages have showed a 
widely varied price structure within 
certain ranges, but the very heavy 
and very light averages have held re- 

age stable at the advancing mar- 
et. 

Sales made this week on the basis 
of 3414 to 35c selected for 48/50 lb. 
averages in early trading, later at 
not less than 35c selected. Trading 
small in volume, but sufficient to es- 
tablish the market. A price of 37c 
was paid for some 42/43 lb. average 
Southwestern small packers, flat FOB 
Southwestern points, later raised to 
38c flat when the big packer market 
jumped to a new high. 

Some good 46/47 lb. average Mid- 
westerns said to be worth about 36c 


selected, but 37c asked. Prices on 
other selections need establishment 
by trading. 


Country Hides Slow 

Tanners buying country hides 
show no great anxiety about offer- 
ings. Volume quite small. Closing 
level for country hides, however, on 
the small volume business that has 
been done is considered 30c flat for 
48/50 lb. average allweight 1’s and 
2’s, FOB shipping points, with 30144c 
under consideration. 

Pricewise, market is considered 
30c for the trading market although 
tanners find that sellers resist 3lc for 
the same Midwestern lots. Good qual- 
ity 46/47 lb. averages offered at 32 
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witian ALLAN conrany, INC., 


ARLINGTON DIVISION 


261 FIFTH AVENUE, NEW YORK 16, N. Y. 
Telephone: ORegon 9-1000 








Why Buy Imperfect Plates? 


STANDARD GUARANTEES THE MOST PERFECT PLATES MADE, 
VARYING NOT MORE THAN | THOUSANDTH OF AN INCH ON 
BOTH SIDES, AT PRICES NO HIGHER THAN IMPERFECT PLATES. 


STANDARD EMBOSSING PLATE MrFé. Co. 


Since 1888, Manufacturers of 


SOLID STEEL ENGRAVED PLATES 
ELECTROTYPE EMBOSSING PLATES 
SMOOTH PLATES 
ALL SUPPLIES FOR BUILDING BEDS 


129-131 PULASKI STREET NEWARK 5, N. J. 











LEATHER and SHOES 25 





to 32%c flat, but bid around 314%4c 
flat at the outside. Where lots are 
mostly city butcher and locker plant 
take-off the price is about 1% to lc 
more, depending upon quality. 
Renderer hides figured about lc 
less in straight lots with interest fairly 
good on the choice lots, but rather 
slow on the average qualities. Un- 
trimmed hides quotable about 1 to 
11%c less, depending upon quality. 


Horsehides Varied 

Market slightly stronger this week 
on whole hides, while both fronts 
and butts quoted unchanged. On a 
basis of 65 to 70 lb. average, good 
quality trimmed Northern horsehides 
in demand at prices ranging from 
$12.50 to $13.00, in carload lots, FOB 
shipping points. Untrimmed lots fig- 
ured about $1.10 above these prices. 
Fronts continue to be quoted around 
$8.00 to $8.25, and butts at $4.00 to 
$4.25, basis 22 inches and up. 


Dry Sheepskins Firm 

Primary markets remain firm as 
shippers claim holdings are not large 
and they are able to keep well sold 
up by trading with Europe and other 
buyers. 

Wool sheep markets strong and re- 
ports from Chile indicate England is 
bidding 91'4c per lb., c&f. for the 
1951 Frigorifico production of sheep 


and shearlings. This is almost double 
what it was last season when trading 
was at 42-45c per lb. At the last 
Sydney, Australia, auction, 25,500 
skins were offered with the bare to 
one inch going at unchanged to two 
pence lower; 58s and up, one to three 
pence dearer; all other descriptions 
unchanged to two pence dearer, Aus- 
tralian currency. 

Hair sheep markets continue strong 
and asking prices usually above the 
ideas of buyers. A wide range of 
prices heard on Brazil cabrettas with 
some reports of sales at $17 per 
dozen, basis manufacturers for 70% 
regulars and 30% specials. Other 
selling quarters state that they moved 
cabrettas at $15.50 fob., including 
some specials. Still others say regu- 
lars alone sold at $16.50 basis manu- 
facturers, with specials going at 
$19.50. 

Good demand continues for Papra 
slats and sales of 1,000 lbs. reported 
at $9.50 with shippers now asking 
$10.00 for business. 


Reptiles Wake Up 
The season is opening up in Brazil 
and some contracts have been signed 
for back cut tejus. However, prices 
are varied and although orders have 
been taken on the premise that ar- 
rivals this season will be large and 


shippers will be able to cover their 
commitments, should receipts fall off 
as last year, some of this low priced 
merchandise may never be shipped. 

Some reliable shippers have ar- 
ranged their contracts so that they 
do not go into effect until shippers 
have the skins ready for shipment. 
Prices ranged from 80-85c, fob., for 
back cut tejus, depending upon as- 
sortment and lots with up to 90c 
fob. being asked. Some business in 
giboias at 90c a meter. 

With prices easing in India, some 
business placed for Madras bark 
tanned whips, 4 inches up, averaging 
41% inches, 70/30 selection, at 90- 
92c with further offerings at 88-93c. 
On late offers of cobras 58c was 
asked. Vipers, 4/4 inches up, aver- 
aging 514 inches, 80/20 assortment, 
available at 45c. Also alum tanned 
water snakes, 3 inches up, averaging 
31% inches, offered at 15c. 


Deerskins Move 
More interest in Brazil “jacks” 
with dealers the principal buyers and 
claiming they are not going for glove 
leather. Sales at 81-85c, basis man- 
ufacturers, depending upon sections 
and lots involved. Interest in New 
Zealand deerskins but few offered 

and prices extremely ‘high. 





HEMLOCK - OAK . 


QUEBRACHO 


DERMABATE COMPOUNDS 
LIQUID EXTRACTS 


MANGROVE 
STAINLESS SUMAC - ORDINARY SUMAC 
RAPID TAN “G” 
SPECIAL DIPPING EXTRACTS 


ARKOTAN 


A Universal Syntan 


An all purpose syntan made in types suitable for 
vegetable, chrome, alum and formaldehyde tan- 
nages. Imparts a fine silky grain to the leather with 
increased roundness and improved tensile strength. 
An excellent mordant for dyeing calf and glove 
leather—produces an even color. A perfect pretan- 
nage for shearlings and all types of white leather. 


Samples and Demonstrations Upon Request. 


Reg. U. 8S. Pat. Off. 
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AMERICAN EXTRACT CO. 


Manufacturers of the Largest Variety of Vegetable Tanning Extracts 


*ARKANUM:—For efficient bating. 


*TETRANOL:—A highly efficient wetting agent. 
*Reg. U.S. Pat. Off. 


ARKANSAS CO., Inc. 


ESTABLISHED OVER 40 YEARS 


ESTABLISHED 1887 


PORT ALLEGANY, PA. 


REPRESENTATIVES: 


McArthur Chemical Co., Ltd., 20 St. Paul St., West, Montreal; 
73 King St., West, Toronto 


Roy Wilson, Dickson Ltd., 7-8 Railway Approach, London, S.E.! 


Getz Bros. & Company, San Francisco, Calif.; New York City 


NEWARK, N. J. 
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News Quicks 


About people and happenings coast to coast 





Massachusetts 
® Dr. Edwin R. Gilliland, profes- 


sor of chemical engineering at Massa- 
chusetts Institute of Technology, and 
Henry L. Gilbert, Jr., vice president 
of Dewey and Almy Chemical Co., 
Cambridge, have been elected to the 
latter firm’s board of directors. 


® Ayers Shoe Corp., Boston, has 
been ordered revived by the Massa- 
chusetts Commissioner of Corpora- 
tions at the request of J. Robert Ayers, 
treasurer. 


@ Haymaker Shoe Corp., newly 
formed Haverhill manufacturer of 
women’s shoes, is reported to have 
begun production. 


®@ Excel Shoe Corp., Lynn footwear 
manufacturer, has mailed creditors a 
first and final dividend of 20 percent, 
it is reported. 


@ The Marlboro Industrial Trust fac- 
tory in Marlboro is in process of being 
sold to Penn Mutual Insurance Co., 
with final papers due to be passed 
Jan. 31, 1951. It is reported that 
Diamond Shoe Co., a tenant in the 
puilding, will continue operations 
there. 

® Massachusetts manufacturers grant- 
ing voluntary pay raises to employes 
recently include John Pilling Shoe 
Co., Lowell, and Prime Manufac- 
turing Co., Lynn shoe machinery and 
tape makers. Both increases were 10 
cents per hour and were attributed 
to the rising cost of living. 


® The Lynn Chamber of Com- 
merce is reported to have made an 
appeal for special Government work 
for idle Lynn shoe and dies firms to 
Congressmen Thomas J. Lane and 
William Bates, who have contacted 
the Defense Department. The firms 
are equipped to make hospital slippers, 
special type gloves, service shoes, knap- 
sacks and other military products. 


® Directors of American Hide and 
Leather Co., Boston, have declared 
a quarterly dividend of 75 cents per 
share for the period ending Dec. 31, 
1950, on outstanding shares of six 
percent cumulative preferred stock, 
payable Dec. 12 to holders of record 
on Nov. 30. The company reported 
an operating profit of $201,485 for 
the three months ended Sept. 30 as 
compared with a profit of $102,593 
in the same period last year. 
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New Hampshire 


® Seal Tanning Co., Manchester, 
which instituted a profit-sharing plan 
for employes in Oct., 1949, has dis- 
tributed the initial shares amounting 
to two and one-half weeks pay. Of 
the company’s 67 employes, only 16, 
who have been with the firm for at 
least a year, participated in the first 
“melon.” Other employes were added 
after the start of the present fiscal 
year. The firm, organized in 1945 
with Ralph Alley as president, proc- 
esses leather for the shoe and handbag 
industries. 


Wisconsin 


© Weinbrenner Shoe Co. of Mil- 
waukee is halting operations at its Rib 
Lake plant and will transfer machin- 
ery and equipment to its Marshfield 
plant. It is reported another firm will 
move into the Rib Lake plant. 


® Wesseling, Jordon Shoe Co., 
Inc., women’s cemented dress shoe 
manufacturer, recently closed its El- 
don plant and will operate only from 
Tipton. 


® Richard C. Camp has been named 
assistant sales manager of the Chem- 
ical Division of Marathon Corpora- 
tion, Rothschild. He joined the firm 
in March of this year after extensive 
research experience in plastic coating 
and compounds. 


California 


® Lillian Jennison has been ap- 
pointed director of public relations 
and publicity at Joyce, Inc., Pasa- 


dena. Mrs. Jennison has been with 
Joyce for 10 years, five of which she 
spent as advertising manager. Kep- 
ford Ricker, who established the 
Ricker-Spain Corp., operating leased 
casual shoe departments, and previous 
to that spent 20 years with Bullock’s, 
Downtown of Los Angeles, has joined 
Joyce in an executive capacity. 


New Jersey 


® Kearney Tanning Co. has been 
organized to tan and finish skivers at 
§6 Searing St., Newark. Officers are 
Paul Feller, Peter and Anthony Stra- 
vinskas. 


Pennsylvania 
® Cover & Co., Inc., Philadelphia 


leather and cut soles wholesaler and 
commission agent, has made applica- 
tion for a certificate of dissolution, 
it is reported. 


® Lauretti’s Products Co., Carlisle 
manufacturer of women’s shoes, is re- 
ported preparing to submit to credi- 
tors a compromise settlement offer of 
25 percent cash. 


Missouri 


® Andrew W. Johnson, vice presi- 
dent and treasurer of International 
Shoe Co., St. Louis, has been elected 
a director of the St. Louis Public Serv- 
ice Co. Johnson holds directorships 
in many other firms. 


® Greenbriar Shoe Co., Clarence,,* 
is scheduled to go into high gear pro- 
duction in the coming year, accord- 
ing to Harold J. Browne, company 
executive. Employment is expected 
to reach 50 persons by the end of the 
year but Browne reports the goal for 
1951 is a payroll of 150-200 workers 
making 1500 pairs daily. 
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Your Name 


in the right place 
at the right time 


EATHER and SHOES’ BLUE BOOK offers 


a brisk short-cut to customer acceptance. 


Advertisers whose policies require a medium of 
more than passing interest find the BLUE BOOK 
exactly suited to their type of selling program 
for it is constantly used in the shoe and leather 
industry. Thorugh it, your product is assured 
the attention of this group of quality and volume 
buyers—focused upon your name when they’re 
looking for the product you sell. 


This Directory is preferred by these buyers be- 
cause it has the greatest degree of accuracy and 
broadest scope, in the shoe, leather and leather 


goods field. 


A full page, reserved for your sales story under 
the proper classification, costs less than three 
cents per subscriber for two years of daily 
service. 





THE RUMPF PUBLISHING CO. 


Publishers of 
LEATHER AND SHOES—The International Shoe and Leather Weekly 
SHOESCOPE—The Nation’s Top Shoe Fashion Magazine 
LEATHER AND SHOES BLUE BOOK of the Shoe and Leather Industry 
THE ENCYCLOPEDIA of the Shoe and Leather Industry 


BOOKS: ‘‘Shoes — Pacemakers of Progress,’’ ‘‘Tanning Processes,’ ‘‘Bank ate oie Shoe Manufacturers,” 
“Economics of Cattlehide Leather Tanning,’’ and ‘‘Podometrics.” 
300 WEST ADAMS STREET CHICAGO 6, U. S. A. 










“The Rotary Way” combines the use of 
“Rotary” full and semi-coated French 
Cord Binding with the “Rotary" French 
Cord Turning machine. Our exclusive 
coatings, when used with our equipment 
are guaranteed not to clog machines. 
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Maine 

© Federal Sportshoe Co. has been 
organized to manufacture sport foot- 
wear in Richmond. Principals are 
Hyman Shocket, president; Dort Bigg, 
treasurer; and Meyer Davis, director. 
® Limerick Shoe Co. recently be- 
gan operations at Limerick. Princi- 
pals are Al and Morris Kleinman. 


New York 

® L. S. Hoffman has joined the sales 
staff of Hans Rees’ Sons, Inc., New 
York tanner of belting leathers. 

® Dr. D. S. Frederick, vice presi- 
dent of Rohm & Haas Co. of Phila- 
delphia, has been elected to a newly 
created directorship by the Manufac- 
turing Chemists Association, Inc., in 
New York. Dr. Frederick is a former 
president of the Plastic Materials Man- 
ufacturers Association. 


® Anglo-American Hides Co., Inc., 
New York importers and brokers of 
foreign hides and skins, has named 
the Leo J. Selya brokerage firm in 
Boston as Boston and New England 
representative. 


® Solvay Process Division of Allied 
Chemical and Dye Corp. is plan- 
ning to spend $2,500,000 to double 
the production capacity of its ammo- 
nium bicarbonate plant and $40 .mil- 
lion for expansion of its soda ash plant, 
both in Syracuse. Work has already 
begun on the latter project. 


® The Guild of Better Shoe Man- 
ufacturers in New York has sched- 
uled the week of Jan. 8 for showings 
of warm weather footwear. Guild 
members will hold showings in their 
showrooms. 


® Ward Melville, president of Mel- 
ville Shoe Corp., New York, has been 
elected chairman of the board of the 
Institute of Distribution. 


® The Belding Corticelli 25-Year 
Club is holding its fifth annual din- 
ner Dec. 20 at the New York Adver- 
tising Club. Some 32 members of 
the New York area chapter will at- 
tend. Three additional chapters of 
the’Club, with 13 members having 50 
or more years of service, bring total 
membership to 141. 


@ Arthur M. Leopold has been 
named general manager of the Kay- 
Hines & Lynch Shoe Corp., New York. 
Leopold was formerly general man- 
ager of Cross and Cross Shoe Stores, 
a subsidiary of Kay-Hines & Lynch. 


®@ North American Dye Corp., Mt. 
Vernon, manufacturer of dyes and 
leather preservatives, has appointed 
S. G. Malone as sales representative 
in the Chicago area. 
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® Recently installed new members ot 
the New York Shoe Superintendents’ 
and Foremen’s Association include: 
Nick Seminara, cutting room fore- 
man; Charles Lauricella, packing 
room foreman; and Charles Nastro, 
machinist; all of Holiday Casuals, 
Brooklyn. 


® Arthur W. Goetz and G. Ar- 
thur Brown of the Pratt Institute 
School of Leather and Tanning Tech- 
nology, discussed leather and tanning 
problems at the Dec. 15 meeting of 
the New York Shoe Superintendents’ 
and Foremen’s Association. 


© Fitting room foreman Louis Wei- 
seltier has joined the executive staff 
of Paramount Footwear, Garfield, 
N. J. Weiseltier was formerly with 
Quality Maid Footwear, New York. 


® The E. H. Ferree Co., Lockport, 
manufacturers of leather goods, have 
opened a plant in Caguas, Puerto Rico. 


® The Vaisey-Bristol Co., Roches- 
ter children’s shoe manufacturers, has 
added a new slipper and a Senior 
Jumping-Jack flexible welt shoe to its 
expanding line. A new plant in Mis- 
souri, recently opened by the firm, 
will produce the new lines. The firm’s 
shoes are made in three other plants: 
New York, Missouri and Maine. 





MODERN BEAMHOUSE 
(Concluded from Page 10) 


climate makes possible. This, in con- 
junction with the built-in sewage sys- 
tem, eliminates odor. 

Contouring of the main floor makes 
water drainage immediate and com- 
plete. 

The first sewage channel runs 
along the front of the sunken vats. 
It has several baffle plates along its 
length which collect solid debris. At 
the corner of the structure is the first 
submerged concrete settling tank, 
having a capacity of 45,000 gallons. 
Under any working conditions such 
a volume insures rapid draining with- 
out backflow. 

From here there is a surface cur- 
rent to the main settling tank capable 
of holding 140,000 gallons. This is 
constructed in three sections equipped 
with baffles allowing only the small- 
est solid particles to enter the auto- 
matic pump that forces the water on 
to the main sewer. 

All these factors have joined to 
eliminate the traditional disagreeable- 
ness of beam house work and simul- 
taneously increase productivity. 

Total cost: $103,000. 


— END — 
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® Elmer M. Fischer, former chair- 
man of the board of W. B. Coon Co., 


Rochester, who died April 8, left an 
estate of $148,410, all in personal 


RNISHING WAX 
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Leather Unexcelled. 
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property. Bulk of the estate has gone 
to his widow. 

@ Endicott-Johnson Corp. is plan- 
ning a $700,000 warehouse to be lo- 
cated in Johnson City. 
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SEE YOUR NEAREST REPRESENTATIVE OR WRITE US DIRECT 


HADLEY BROS: UHL CO. 


514 CALVARY AVE. ® 


IN TENNESSEE 
West Harry D. Ward 


IN WISCONSIN 


G. M. Williams E. B. 





e sT. LOUIS 15, MO. 
OHIO—PENNSYLVANIA 








528-38 Park Avenue ¢ Brooklyn 5, N.Y. ¢ ULster 5-2451-2557 
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Automatic pounding 
and anchorage of the 
entire breastline area 
of the shoe is available 
to manufacturers of 
Goodyear Welt shoes 
with the Goodyear 
Welt Butting and Tack- 
ing Machine — Model B. 


Another advance resulting from United’s 
continuous program of machine develop- 
ment, this machine has already been widely 
accepted by manufacturers as an efficient 
production unit contributing to better shoe- 


heel trimming and jointing. 
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making and improved appearance in the 
finished shoe. 

It cuts a bevel on the welt, smooths the 
inseam in the breastline area, compresses 
the material of the upper to the desired 
location and drives a tack at each welt end 
to hold the compressed area. Easily made 
adjustments for each of these functions give 
the machine great use and versatility. 

The Goodyear Welt Butting and Tacking 
Machine — Model B has been ruggedly built 
and carefully designed to offer the utmost 
in operating efficiency. For complete details, 
call the nearest United branch office. 


SPECIFIC BENEFITS: As the breastline area is compressed laterally, the pound- 
ing action helps to reduce any high spots. The breastline area is smoothed, the 
welt line maintained and superior bottom filling, leveling and heeling result. The 
two tacks driven while area is compressed can be placed where desired by simple 
adjustment. The possibility of cutting outsole stitches is reduced at edge trimming, 


United Shoe Machinery Corporation 


BOSTON, MASSACHUSETTS 
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practical Facts 


@ Proved tack mechanism — the most efficient for sure 
anchorage. ~ 

@ Back gauge for determining proper distance from butt 
to heel end operates automatically as a stop when 
anvils hit last welting stitch. Manual setting for butt 
location optional. 











@ Hydraulic jack provides uniform support for pound- 
ing with any size or style of last. 

@ Lateral compression and location of butts can be con- 
trolled accurately. 

@ Automatic lubrication of cam shaft and associated parts. 

@ All adjustments handy to operator, easy to understand 
and use. Knives remove easily — knife holder provided 
for grinding. 

@ Built-in illumination is focused on the work area. 





J 
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WINSLOW 


KIDDIE CHROME 
FULL CHROME TANNED 


LAMBSKINS 


WINSLOW BROS. & SMITH COMPANY 


STORES: BOSTON, 97 SOUTH ST. @ NEW YORK, 12 SPRUCE 8T. @ CHICAGO, 173 NO. FRANKLIN 8T. 
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REACH 
] | 
The natural ‘lining the Right People! 


for Sh oes . .. those who are most likely to need what you 
have to sell. 
® You can do it—very easily too!—with a 


\ one inch single column “Want Ad” — for 
TA a if 4 $2.50 a week—certainly not an obstacle to 


, keep you from utilizing this valuable 
Natural Sheepskins 


REG. U.S PAT. OFF 





resource! ... in the magazine voted first 
choice by shoe and leather manufacturers 
through nation-wide polls. 
GILBERT & (() Inc. ® Use L&S “Want Ads” to attract the 
meeees sean” °9| attention of practically all those you want to 
Main Office and Tannery: Westboro, Mass. reach. It’s the easiest and most effective way. 
Boston Office: id South St. ® Mail your “Want Ad” in — now — to: 
WALTER SCHAFSTALL, CINCINNATI 


ot Gitta BO LEATHER and SHOES 
) 300 W. Adams St. 
CHICAGO 6, ILL. 
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Wanted and For Sale 





For Sale 
At Reasonable Prices! 


Two Whitney setting out machines, inclined 
plane tabie 94.1/2 inches, in good working 
order. 

One Slocomb Rotary pressure, Ironing Machine 
72 inches, in new state. 

One United Shoe Machinery, Trimming Ma- 
chine, in new state. 

Four Lutz and Krempp Shaving Machines 12 
inches cutting, in good working order. 

Appy to: “‘TANNERIES DE _ SIREUIL,”’ 
Charente, France. 





St. Louis Representation 


ESTABLISHED Tanners Agent would be in- 
terested in hearing from Tanners and Manu- 
facturers who wish their Products represented 
in the St. Louis territory. 
Address M-5, 
c/o Leather and Shoes, 
300 W. Adams St., Chicago 6, IIl. 





Now Is The Time 


FOR A shoe manufacturer or large producer 
of leather to purchase a one-half interest in a 
tannery. Elk, Side Leather (Chrome or Bark), 
Patent or Retan Leathers under expert super- 
vision. Guarantee yourself a positive supply of 
leather regardless of world conditions. Factory 
located in Metropolitan New York Area. Ad- 
dress M-6, c/o Leather and Shoes, 20 Vesey 
St., New York 7, N. Y. 





Fleshing Cylinder 


WANTED: Used Fleshing Cylinder—16 pitch 
or less, for Model K Whitney Fleshing Machine. 
Must be in condition to reblade and hold 
caulking. 

Address M-7, 

c/o Leather and Shoes, 
300 W. Adams &t., 
Chicago 6, Ill. 





Wanted 


*ROCTOR & SCHWARTZ INC. Leather Dry- 
ng Toggling Unit. 

Must be in good condition. 

Supply full details in reply to 


M-3, 
c/o Leather and Shoes, 
300 W. Adams S&t., 
Chicago 6, Ill. 





Lacquer Sludge 
FOR SALE: Reclaimed Lacquer Sludge, ap- 
proximately 2,500 gallons. Please reply to 
M-4, 
c/o Leather and Shoes, 
300 W. Adams S&t., 
Chicago 6, IIl. 





For Sale — 
CREAM SHEARLING 


Combination Tanned 
YR” and 4” 





TEXAS PICKLED PACKER 
GOATSKINS 


TEXAS SKIN PROCESSING CO. 
Shearling Tanners 


908 S. MEDINA St., 
SAN ANTONIO 7, TEXAS 
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Rates 


Space in this department for display ad- 
vertisements is $5.00 per inch for each 
insertion except in the “Situations Wanted’’ 
column, where space costs $2.00 per inch 
for each insertion. 

Undisplayed advertisements cost $2.50 per 
inch for each insertion under ‘Help 
Wanted”’ and ‘‘Special Notices’’ and $1.00 
per inch for each insertion under ‘‘Situa- 
tions Wanted.”’ 

Minimum space accepted: 1 inch. Copy 
must be in our hands not later than 
Tuesday morning for publication in the 
issue of the following Saturday. 
Advertisements with box numbers are 
strictly confidential and no information 
concerning them will be disclosed by the 
publisher. 


THE RUMPF PUBLISHING CO. 
300 W. Adams St. Chicago 6 











Wanted 


ONE UNITED SHOE BAND KNIFE SPLIT- 
E 
Address: Crug Co., 
8 Bond St., 
New York 12, N. Y. 





Custom Tanning Wanted 


WE DO chrome tanned goatskin, sheep, deer 
and splits, for glove, garment and sporting 
trades. 
Address M-9, 
c/o Leather and Shoes, 
300 W Adams St., 
Chicago 6, Il. 





Lines Wanted 


LARGE NEW YORK JOBBERS, rated over 
$100,000 in first column, are now seeking to 
take on regular commission lines of leather 
and sundry items. 

We have a staff of five salesmen calling on 
N. Y., N. J., Conn. and Penn. Territory. 

We occupy entire 6 floor building in the 
Heart of the N Y. leather Swamp and in this 
business for over 25 years. Can arrange to 
carry samples, inventory, etc. Would like to 
hear from interested parties. Address M-10, 
c/o Leather and Shoes, 300 W. Adams S&t., 
Chicago 6, IIl. 





Help Wanted 





Chemist 


WANTED: Graduate chemist for control and 
development work in light !cather tannery. 
Age 25 to 40. Tannery experience desirable 
but not essential. Give full particulars, photo- 
graph, education, experience, salary, etc., in 
first letter. All information in strict con- 
fidence. Address M-8, c/o Leather and Shoes, 
300 W. Adams St., Chicago 6, III. 





Situations Wanted 





Stitching Room Foreman 


Now available. Will go anywhere. A really 
capable man. Knows his job inside and out. 
Apply Box X-7, Leather and Shoes, 10 High 
St.. Boston 10, Mass. 
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ROBESON 


PROCESS COMPANY 


GENERAL OFFICES 
500 Fifth Avenue 
New York 16, N. Y. 


OPERATING PLANT AT 
Erie, Pa. 











HE only suc- 

cessful press 
that prepares 
Sole Leather for 
drum tanning, 
extracting and 
oiling. 





Also prepares 
both bark and 
chrome tanned sides and whole hides for 
the skiving and splitting machine. 


Quirin Leather Press Co. 
Olean, New York 





WRINGER 

















BOUGHT — SOLD 


Titaniums — Lithopone 
— Zinc Oxide — Cellosolves 
— Glycols — Ethanolamines 
Dyes — Chemicals — Extracts 

Greases — Residues 
Bichromates — Oils — Waxes 
By-Products — Wastes 


CHEMICAL SERVICE CORP. 
80-02 Beaver St., New York 5, N.Y. 














SEDGWICK K. JOHNSON 
Leather Chemist and Tanner 
Research and Government Work a Specialty 


E-4 19 Pingry Place, Elizabeth 3, N. J. 
ELizabeth 3-7336 
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Investigate 


“CONTROLLED STITCHING” 


Perfect work at higher speed 
and lower cost. Good stitchers 
become better; poor stitchers 
become good. Results absolutely 


guaranteed. 
AJAX comrany 


170 Summer Street 
Boston 10, Mass. 
Tel. Liberty 2-8684 
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Coming Events 


Deaths 


Advertisers Index 











Jan. 8-12, 1951—Warm Weather Open- 
ing, Guild of Better Shoe Mfgrs., Member 
Firms’ Own Showrooms, New York. 


Jan. 13, 1951 — 7th Annual Banquet oi 
New England Shoe Foremen and Super- 
intendents’ Association, Inc., Hote! Stat- 
ler, Boston. 

Jan. 13-17, 1951—37th annual MASRA 
Convention and Mid-Atlantic Shoe Show. 
Sponsored jointly by Middle Atlantic Shoe 
Travelers Assn. and Middle Atlantic Re- 
tailers Assn. The Benjamin Franklin, 
Philadelphia. 

Jan. 17, 1951—Spring Shoe Show, West 
Coast Travelers’ Associates, Alexandria 
Hotel and Haas Building, Los Angeles. 


Jan. 20, 1951—Annual Banquet of New 
York Shoe Superintendents’ and Foremen’s 
Association, Hotel Granada. 

March 6-7, 1951 — Fall Leather Show. 
Sponsored by Tanners’ Council of America, 
Inc. The Waldorf-Astoria, New York City. 

March 4-7, 1951 — Semi-Annual Allied 
Shoe Products and Style Exhibit for Fall. 
Hotel Belmont-Plaza, New York. 

April 15-18, 1951—Fifth Annual Fall 
Shoe Show, sponsored by St. Louis Shoe 
Manufccturers Association. Hotel Statler 
and other leading St. Louis hotels. 

April 21-25, 1951—Southeastern Shoe 
Travelers’ Show, Biltmore Hotel, Atlanta. 

April 30-May 2, 1951—Spring Meeting, 
Tanners’ Council of America, Inc. Castle 
Harbour Hotel, Bermuda. 

May 6-10, 1951—Popular Price Shoe 
Show of America showing for Fall 1951. 
Sponsored by New England Shoe and 
Leather Association and National Associa- 
tion of Shoe Chain Stores. Hotels New 
Yorker and McAlpin, New York City. 

June 11-14, 1951—1951 annual meeting 
of American Leather Chemists Associa- 
tion. Hotel Griswold, Groton, Conn. 

Oct. 29-Nov. 1, 1951—National Shoe 
Fair, sponsored by National Shoe Manu- 
facturers Association and National Shoe 
Retailers Association. Palmer House and 
other hotels, Chicago. 
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por 86 Lincoln St.; Basten: A, sia! ; 
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Milton Frank 

. leather wholesaler, died at his 
home in Syracuse, N. Y. on Dec. 3. 
He was president of the Henry Frank 
Leather Co., Syracuse shoe findings 
and leather wholesaler. Frank was ac- 
tive in various fraternal organizations. 
He leaves his wife; a son, Sheldon; 
and two daughters. 


Mark Steinberg 
50, manufacturers’ agent and 
leather salesman in the Chicago area, 
collapsed while at the wheel of his car 
in Chicago and died Nov. 25. He 
leaves his wife, Ruth; a stepson, Dan- 
iel Gould; a brother and three sisters. 


Thomas H. Marrinan 


. 91, dean of the leather machinery 
industry, died Dec. 11 at his home 
in Woburn, Mass. Known throughout 
the leather trade for many years, he 
was president and a founder of the 
Woburn Machine Co., Woburn, Mass., 
manufacturer of leather-working ma- 
chinery. He was also general man- 
ager and treasurer of the internation- 
ally known firm which he helped found 
in 1899. 

Marrinan was active in company 
affairs until he became ill a week ago. 
He had founded the firm with Daniel 
P. O’Brien and continued the business 
after the latter’s death in 1925. He 
was greatly interested in music, serv- 
ing as leader of the Woburn Brass 
Band and playing the cornet in vari- 
ous orchestras. In addition, he was 
the oldest member of the Woburn 
Elks Lodge. Surviving is his daugh- 
ter, Mrs. John T. Martin. 


Howard P. Hayden 


. 50, retired shoe machinery exec- 
utive, died Dec. 11 in Center Ossipee, 
N. H., of a sudden heart attack. For 
many years, he was manager of the 
Santiago, Chile, branch of United 
Shoe Machinery Corp., retiring in 1949 
after 25 years of service. He leaves 
his wife, two brothers and a sister. 


Bert W. Ziegler 


. 60, trade reporter and writer, 
well known in the Chicago tallow and 
grease trade, died suddenly Dec. 7 of 
a heart attack. A trade reporter of 
many years’ experience, he was for- 
merly on the editorial staff of the 
Jacobsen Publishing Co. and _ the 
Rumpf Publishing Co., both of Chi- 
cago. He leaves his sister, Margaret; 
and two brothers. 


(Other Deaths Page 18) 
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TACCO 
SOLUBLE CLAY 


THERE IS ONLY ONE “TACCO” 


© 


THE AMERICAN COLOR 
& CHEMICAL CO. 
Sole Distributors te the Leather 
Industry 


172-176 Purchase Street 
‘el. Liberty 0517 Beston, Mase. 











TABER 
PUMPS 


@ Have been meeting the special 
requirements of the Tannery since 
1859 .. Write for Bulletin TP-629. 


TABER PUMP CO 
(Est. 1859) 
300 Elm Street Buffalo, N. Y. 





December 16, 1950 
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SHIPPING 











is hard on the feet too! 





(but Celastic* gives wrinkle-free comfort 
in heavy service) 


Everyone knows that a busy shipping department fore- 
man is on the go most of the day. People who make a 
living on their feet need the maximum comfort that the 
Celastic box toe provides day in and day out — for the 
wear life of the shoe. 





Celastic eliminates the major cause of discomfort in the 
toe area — wrinkled or loose linings. It is accomplished by a 
unique fusion process whereby lining, box toe and doubler 
become one, locked-tight union. Specify Celastic in the shoes 
you make — get the repeat business that comfort assures. 












Mr. Edward Burbank, shipping foreman, of 
Brockton, Mass., is actively on his feet more 
than eight hours per day. His shoes with 
Celastic box toes have had two years of 
almost continuous wear. Note in this “cut- 
away” of one of his shoes how the lining, 
although worn, is still wrinkle-free after this 
extensive service. Only Celastic Box 
Toes offer this permanent comfort 
feature—with no question about it! 


(Unretouched photograph) 


Bat 





UNITED SHOE MACHINERY CORPORATION 


BOSTON, MASSACHUSETTS 


SOx TOES 


*"CELASTIC” is a registered trademark of the Celastic Corporation 








One of the 
‘MOST EXPENSIVE 


“HUMIDIFIERS” 


in the world... 


DURING the winter heating season when 
the air in your plant is dry, your leather acts 
like a humidifier. It gives up its moisture — 
expensive moisture—to the surrounding dry 
air. You pay dearly for this kind of humidifica- 
tion through weight loss, quality loss and 
production difficulties. 


You can avoid these losses for a few pennies 
a day with... 








One of the 
CEAST EXPENSIVE 


and best HUMIDIFIERS 


in the world! 


ARMSTRONG Steam Humidifiers automatically and 
accurately will maintain any relative humidity you 
require simply by introducing inexpensive steam to 
the space to be humidified. Clean, quiet, simple, 
economical, dependable, these Humidifiers are 
GUARANTEED TO SATISFY OR YOUR 
MONEY WILL BE REFUNDED. 


And the price is low —a unit capable of humidifying 
up to 40,000 cu. ft. under standard conditions, lists 
at only $120 complete with control. WRITE FOR 
BULLETIN 1772 today. 


ARMSTRONG MACHINE WORKS “Ge meee... 


879 Maple St., Three Rivers, Michigan —. 


ARMSTRONG S--<. HUMIDIFIERS 


Built by the Makers of, Armetrong Steam Traps 


Factory Representatives in All Principal Cities 














